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SERVICE BUREAU 
IN WASHINGTON TO 
BENEFIT AGENTS 





Much Desirable Business Besides 
Surety Landed By Following 
Up Tips 





J. T. JONES TALKS TO BROKERS 





Advance Information to Contractors 
and Others Opens Way to Solicit 
Insurance 





How agents may make the most use 
of government service bureau informa- 
tion was explained by J. T. Jones, man- 
ager of the Aetna Casualty & Surety’s 


bureau in Washington, in an addres 
to brokers and agents in New York, 


May 17. 

This government service bureau was 
established in Washington a few years 
ago as a bond service Office for the 
development of bond business, the pur- 
pose being to serve and co-operate with 
the field offices and their clients and 
friends doing a government business, 
having in mind that contractors, manu- 
facturers and dealers so engaged are in- 
variably required to furnish bonds cov- 
ering both proposals submitted to and 
contracts awarded by the various gov- 
ernment purchasing offices; then, too, 
there is a large volume of internal rev- 
enue, custom house, federal official and 
depository bond business to be consid- 
ered in this connection. In this en- 
deavor the field representatives have 
met with very good success as may be 
testified to by some of those agents 
who understand the service and have 
availed themselves of it. 

Develops All Lines 

It has long since been recognized, 
however, that this service may be used 
to excellent advantage in the develop- 
ment of all lines of insurance, as, in- 
deed, it has been so used in numerous 
instances, some of which will later be 
enumerated. 


“This brings us to the point of ex- 
plaining the workings and functioning 
of the government service bureau and 
the directing of your attention to the 
possibilities for increased business 
through making full use of it,” said Mr. 

(Continued on page 30) 





























INCORPORATED 


we 


INSURANC 


ANEDERD 8 an &K CO. 


E 





ONE WALL STREET 


TELEPHONE 
RECTOR 5870-5871 


R. N. M. M. PEARCE 
President 


BROKERS and AVERAGE ADJUSTERS 


NEW YORK 


CARLE ADDRESS 


“> EPEARCO” 


$3.00 a Year; 25c. per Copy 





























Limited of London 
United States Head Office 





COMMERCIAL UNION ASSURANCE CO. 


New York City | 


























MARINE INSU ~ « 
UNDERWikITERS 





63 ° 





Tatsot, Birp & Co.. Ine 


» sPryws 
v eit 
uy 9% 


rY 


New York 








INSURANCE MEN 
GIVE DEFINITION OF 
WAR RISK TWISTING 


Agree That Government Policies Must 
Be Encouraged, Conserved and 
Not Solicited 





WHERE TO DRAW THE LINE 





Differences of Opinion as to When to 
Permit Writing in Regular 
Companies 





The forfeiture of the membership in 
the Baltimore Life Underwriters’ Asso- 
ciation of Franklin G. Allen, Connectt- 
cut Mutual general agent, and some of 
his men, following controversies over 
alleged twisting of war risk insurance, 
ie one of the pertinent subjects of dis- 
cussion in life offices throughout the 
nation by reason of the rences in 
opinion as to what cvustitutes the 
twisting of this life insurance. The 
Eastern Underwriter sent out a num- 
ber of letters to prominent insurance 
men, in an attempt to find out just 
what is meant by “twisting war risk 
insurance.” It is the general impres- 
sion that most general agents are play- 
ing fair and square with the service 
men and the Government; that every- 
thing possible is being done to prevent 
lapsation and to encourage conversion; 
and that a decided improvement in the 
morale of war risk insurance is noted. 
But that the word “twisting” is capable 
of numerous interpretations; and ag- 
ents who might be considered “twis- 
ters” in one city would not in another 
is also evident, 


Statements By Voshell and Cerf 

J. K. Voshell, of Baltimore, who was 
especially active in the case against 
Mr. Allen and his men, and who was 
quoted in The EKastern Underwriter last 
week, was again solicited for his views, 
with the idea of having a more specific 
interpretation of the Baltimore agso- 
ciation’s action given. He wrote The 
EKustern Underwriter: 

From J. K. Voshell 


My own personal view of the matter 


war risk insurance is that it was 
never written with the idea of com- 
netition at all. Nor was it ever in- 
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tended to be compared with the con- 
tracts or rates of private companies. 
My view of it is that it was inaugurated 
by Congress for a special and distinct 
purpose and for no other reason, and 
that it is manifestly unfair and un- 
just to the fighting men of our armies 
to encourage them to either drop or 
fail to revive policies that had been 
cancelled and to replace such with pri- 
vate companies, the ostensible reason 
being to get the commission for the 
writer. 

“I do not care to assume to reply to 
your interrogations with respect to the 
Baltimore Association, but will pass 
your letter over to the president of the 
association for his attention and reply.” 

L. A. Cerf’s Statement 


L. A. Cerf, manager of the Mutual 
Benefit for Greater New York, made 
this statement to The Eastern Under- 
writer: 

“It seems to me that the principles 
involved are very simple. Any agent 
who directly, or indirectly, or by some 
colorable pretense, attempts to induce 
a man who has Government Insurance 
to drop it, or who attempts in anywise, 
by specious representations, to prevent 
him from reinstating, is guilty of a 
willful attempt to lapse the insurance. 
I can construe it in no other way. But 
should a man with deliberation and 
foresight and full knowledge of the 
situation, drop his Government Insur- 
ance, and wish in lieu thereof to carry 
his insurance in a private company: to 
suggest that such action is reprehensi- 
ble or in anywise unethical is, in my 
opinion, too ‘fine-spun’ to warrant con- 
sideration. My own observation has 
been that the insurance fraternity as a 
whole has done yeoman work in keep- 
ing Government Insurance on_ the 
books. In many instances this has 
been accomplished against the absolute 
desire of the insured; but, of course, 
for his betterment and ultimate profit, 
as you and | know.” 


Not Much Twisting in Buffalo 

F. A. A. Merrill, general agent in 
Buffalo of the State Mutual, and presi- 
dent of the New York State Associa- 
tion of Life Underwriters, said to The 
Eastern Underwriter: 

“T have made it a point to urge those 
who have war risk insurance to con- 
tinue their insurance and have sug- 
gested the advisability of ultimately 
converting it to a permanent plan. I 
have endeavored in each case to make 
it clear that we are not competing with 
the government in the insurance busi- 
ness and that the government is not 
competing with us, but this insurance 
was offered to the men when they could 
not obtain insurance from the private 
companies and that if the Government 
is able to furnish them satisfactory 
protection at a satisfactory cost, that 
the old line insurance agents are more 
or less morally bound to help conserve 
that business. 

“A few cases have come under my 
observation, where an ex-service man 
thought of discontinuing insurance that 
he had in private companies, that he 
had taken before there was any such 


thing as war risk insurance, and in- 


tended to do so that he would be able 
to carry the full amount of government 
insurance. Under such circumstances 
I have felt that I was perfectly justi- 
fied in advising the young man who had 
a policy several years old in a private 
company, not to give it up but to carry 
it and convert as much of the govern- 
ment insurance into a permanent form 
wjth the government as he could carry, 
together with the older policy held by 
him, and I feel quite sure that this 
would be considered fair and sound ad- 
vice. 

“IT have endeavored to convey these 
ideas to the members of my organiza- 
tion, both in the general talks in meet- 
ings and in individual cases. 

“I think if the government insurance 
can be conserved that it will be to the 
best interests of all and I do not feel 
that this large amount of government 
insurance means a business that the 
representatives of private companies 
have been deprived of. 


Judging from anything that I can learn 
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prevails that much government insur- 
ance has been twisted, but probably 
nowhere near the amount that some 
people think. I think it is the most 
in Buffalo, there has not n:.tural thing in the world that there 
much of it done in this city. should be a very large percentage of 

“T am inclined to think that the idea war risk insurance lapsed. The fact 


“Tl have no means of knowing and 
but very little idea if there has been 
much government insurance twisted. 


been very 
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should not be overlooked that much of 
this insurance was not ‘sold’; it was 
put on to cover an emergency and 
there were hundreds of thousands of 
young men who took out from $5,000 to 
$10,000 of government insurance that, 
under normal conditions, would not 
have taken any, or would have taken 
but small policies. Therefore, it is 
quite natural that hundreds of thou- 
sands of these young men have not 
placed proper value upon it and have 
allowed it to lapse. In the case of a 
number of young men I know intimate- 
ly, I have had to urge them very strong- 
ly to continue their war risk insurance 
and, of course, such men could be eas- 
ily influenced by a representative of a 
private company who chose to use his 
influence to persuade them to give up 
their government insurance and take 
a policy in a private company. 

“Those of us who are representatives 
of the old line companies know that 
considerable work is involved in con- 
serving our own business, notwith- 
standing that we maintain general ag- 
encies in every large center of popula- 
tion, and, on the whole, are well organ- 
ized and that we render quick and 
efficient service and that we frequently 
assist policyholders well beyond the 
terms of a policy contract, and I be- 
lieve that if the business of the particu- 
lar agency that I represent should be 
done away with and policyholders were 
to pay their premiums to a bank, who 
would have no interest in the business 
other than a nominal collection fee, 
that the business would go off the 
books very rapidly. 

“T believe that there is no wholesale 
twisting of war risk insurance and that 
a very small percentage of the business 
that has disappeared, has been replaced 
in private companies.” 


L. H. Andrews’ Views 


L. H. Andrews, secretary of the Life 
Underwriters’ Association of New York, 
said to The Eastern Underwriter: 

“At first, and for some months, I 
was a very strong advocate of the re- 
tention of Government insurance. I 
went to considerable expense in having 
a very attractive card printed on the 
subject, even having a similar card 
printed for each agent bearing. his name 
printed at my own expense. These were 
mailed out and in addition to the ac- 
tual financial output incurred, a great 
deal of personal time was spent on the 
conversion and reinstatement of Gov- 
ernment insurance. 

“Then came the great delay in the 
answering of letters by the War Risk 
Bureau. I became involved in quite a 
good deal of correspondence because of 
the men, whose insurance I had re- 
instated or converted, asking me to try 
to adjust differences which had _ oc- 
curred as the result of conversion tak- 
ing place. 

“In one particular case the Govern- 
ment claimed to have received about 
one-tenth of the amount of a check I 
personally had sent and it took photo- 
graphic copies of the check, including 
the back of it to show the endorsement, 
to convince them that they had received 
my criginal check. 

“As the result of this experience, I 
could not help but feel that there would 
occur the same delay in the payment of 
a death claim, and as insurance calls 
for immediate payment after death as 
an attempted substitution for the loss 
of income, I could not help but feel that 
a man who had only Government insur- 
ance was not giving his family 100 per 
cent protection 

“My attitude on a question you ask 
is this: If a man says he has Govern- 
ment insurance and wants to convert it, 
I will do my best to help him. If he 
has Government insurance and has not 
converted it, I ask him why he has not 
and suggest that he do so. If he asks 
why I suggest it, I tell him that it is 
practically the cheapest insurance he 
can get, and as long as he has it, hang 
on to it, but that he ought to take in- 
surance in an ‘old line company’; that 
it is immaterial to me where he has it 
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as long as he has it, even if it is a very 
small amount, but an amount sufficient 
for his family to live on during that in- 
terval of time that is natural for one 
to assume will be consumed by the Gov- 
ernment before the first payment is 
made to his family. 

“If a man has Government insurance 
and says that he is going to drop it, 
I ask him why and tell him that it is 
the cheapest insurance he can carry, 
but if he insists that his experience 
with the Government has convinced him 
that he does not care to retain his in- 
surance, I am frank to admit that I 
conserve my time and his right then 
and there. 

“The same case applies when I run 
across a man who has allowed his .Gov- 
ernment insurance to lapse, taking a 
similar stand as above against reinstat- 
ing.” 

Position of C. E. Townsend 

Charles E. Townsend is general agent 
of the Equitable Society in Boston. 
Here is what he savs: 

“My position on the question of Wr 
Insurance is a very simple one. My 
agents are all instructed to use every 
possible method of persuading returned 
soldiers and sailors to keep their Gov- 
ernment insurance in force. We recom- 
mend it in every instance and do all 
we can to get them to continue it. 
There have been some instances where 
men have already dropped it, saying 
that they did not wish to keep it up 
and that they were going to buy insur- 
ance in some regular company; many 
reasons have been set forth for this, 
among them being the lack of service, 
delays in answering inquiries, etc. We 
meet these arguments as well as we 
can, but when a man has either dropped 
his insurance, or states that he is going 
to do it anyway, I presume that we take 
the position that most insurance men 
would, when we sell him new insurance 
if he wants it. To my knowledge we 
have never ‘twisted’ a single policy, nor 
do we intend to do so, as we thoroughly 
believe in the Government proposition. 
When, however, a man has lapsed I 
think it only fair that we should do 
business with him if he wishes to pa- 
tronize us 

“I think I have covered the ground 
as best I can as it generally gets down 
to an individual matter, where we run 
across a returned soldier or sailor in 
the ordinary course of soliciting busi 
ness, and we therefore have to treat 
each case on its merits, always recom- 
mending the keeping up or reinstating 
the Government insurance as a matter 
of course. If our efforts are fruitless 
We follow the natural line.” 

Two Classes, Says Myrick 

Julian Myrick, of Ives & Myrick, Mu- 
tual Life, and one of the largest man- 
agerial offices in the country, discuss- 
ing the question of what constitutes 
“twisting” of war risk insurance, said 
to The Eastern Underwriter: 

“| think this may be divided into two 
classes, From my _ construction _ it 
means where a life insurance agent 
f0es out wilfully and induces a man 
who has Government insurance, or who 
has neglected to pay his premium and 
has the right to reinstate, to take out a 
policy in some regular company without 
first attempting to persuade him to keep 
or reinstate his Government insurance. 

“There are some cases where people 
who have Government insurance, or who 
have given it up, will not under any 
condition or under any persuasion con- 
tinue their insurance with the Govern- 
ment, but the great majority of them 
heed the advice of the insurance man 
to continue their Government insur- 
ance.” 

What An Agent Thinks 

The viewpoint of the agent as_pre- 
sented by Charles F. Donnelly, of the 
Massachusetts Mutual Life, New York 
City, is particularly interesting as he 
once did considerable work for the War 
Risk Bureau. He Says: 

“There appears to be a fair amount 
of business written in standard com- 
Panies on ex-service men, who have 
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permitted their war risk insurance to 
lapse. 

“I am frank to state that, in my 
opinion, this practice will prove unde- 
sirable and unserviceable to the man 
after business affairs of the Bureau of 
War Risk Insurance have been adjust- 
ed in the conduct of their insurance. 
It is true that many men holding Gov- 
ernment insurance are dissatisfied and 
upset over the methods and ways their 
notices and other data have been re- 
ceived from the Bureau and it is only 
fair, in many cases, that they should 
be However, it is not reasonable to 
state or assume that the Government 
could conduct business in two or three 
years’ experience as efficiently as life 
insurance companies have accomplished 
in over fifty years, particularly when 
we consider the amounts of insurance 
placed on the ex-service men. Even to- 
day those who continued to carry war 
risk insurance may be questioned and 
will agree that their notices and re- 
ceipts are arriving in a more satisfac- 
tory manner, and the Government is 
more liberal in permitting the proceeds 
to be paid in lump sum or monthly in- 
stallments. 

“I am firmly convinced that war risk 
insurance will prove to be a valuable 
contract to retain and every dissatis- 
fied man holding same should carry it 
for its five years’ limit on its present 
basis anyway. 

“For the agent who serves, why not 
write an additional $5,000 ordinary life, 
to take care of the difference in pre- 
mium necessary to convert his war risk 
insurance at this time, having the man 
hold his present form with option of 
five years for conversion. This will 
give him $15,000 and the agent will then 
be fair with the Bureau of War Risk In- 
surance and the service man in not 
having him drop his present insurance. 

“At the end of five years an ex-serv 
ice man is expected to be a better man 
financially and could then decide for 
himself what is most advisable to do. 

“Because a man is discouraged now 
with his war risk insurance does not 
mean that he will continue always to 
feel that way, and he should be en- 
lightened and encouraged to have faith 
and confidence in the Government's ef- 
forts in rendering him a real service. 

“The protection of war risk insurance 
is chiefly in the hands of life insurance 
field men and if sincerity is not shown 
on their part, this business can easily 
be rewritten and replaced, on a dis- 
couraged soldier or sailor in their own 
respective companies. The field repre- 
sentative holds a decided advantage al- 
ways to do about what he chooses, and 
a sincere agent will put forth all his 
efforts to serve honestly.” 


CANADIANS JOIN 


Confederation Life and Imperial Life 
Now Members of Association of 
Life Presidents 


At the May meeting of the executive 
committee of the Association of Life In- 
surance Presidents the Confederation 
Life Association and the Imperial Life 
Assurance Company, both of Toronto, 
Canada, were admitted to membership 
by a unanimous vote. 

The Confederation Life Association 
began business in 1871 and its assets as 
of December 31, 1919, were $24,647,904, 
while its insurance in force amounted 
to $112,481,374. The Imperial Life As- 
surance Company started business in 
1897, its assets as of December 31, 1919, 
being $16,983,112 and its insurance in 
force amounting to $92,634,158. 


LARGE BINGHAMTON RISK 


Agent Conrad C. Klee of the Bing- 
hamton, N. Y. branch of the Travelera, 
placed a $100,000 Life policy with a pre 
mium of $5,692.60. This is said to be 
the largest premium ever collected on 
one risk in the city of Binghamton. 
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Most Insured Actor 
Finally Gets $50,000 


SKINNER’S INSURANCE TROUBLE 
Star Examined for $1,500,000 in Past 
Four: Years, But Something 
Always Happened 





Otis Skinner, America’s best romantic 
actor, and certainly the actor who has 
been most examined by company doc- 
tors, has been insured again. This 
time for $50,000; and it looks as if it 
will stick, but if it doesn’t, then Skin- 
ner, the insurance agents, the medical 
examiners and the insurance com- 
panies will part forever more because 
he says he is about at the end of his 
patience. It will surprise people to 
jearn that Skinner has been written for 
only $50,000, as the papers from Salem, 
Ore., to Salem, Mass., recently told all 
about how “Jack” Morrison, of Chicago 
had insured him for a million, but it 
isn’t really the actor’s or Morrison’s 
fault, and here’s the real story which 
will also throw light on how policies 
are often written for the movie stars. 

To begin at the beginning, Otis Skin- 
ner, Who is sixty-two years old, but as 
popular with the theatre-going public to- 
day as when he was thirty, is not a movie 
star at all, but simply intended to be. 
His most popular vehicle in which he 
rode to success for many years on the 
legitimate stage was called “Kismet,” 
a spectacular’ Oriental melodrama. 
About four years ago a movie concern 
opened negotiations with Skinner to 
have a picture made of “Kismet,” and 
he was not only written for $100,000 on 
the strength of this, but the movie con- 
cern paid a quarterly premium, After 
three months something happened; the 
picture was called off; and the insur- 
unce was dropped, 

Two years went by; another company 
started to make a ‘Kismet’ picture; 
Skinner was insured for $100,000; again 
there was a hitch; the picture was not 
made; the insurance was dropped after 
payment of a quarterly premium, 

Nothing insurance-wise happened in 
Skinner's life for six months, when he 
entered upon another picture making 
excursion; was insured for $200,000; 
the jonah made its appearance again; 
the picture was not continued; the in- 
surance lapsed. 

Another six months passed and Skin- 
ner joined the Waldorf picture forces 
and was insured for $100,000, but be- 
fore the policies were issued it was 
found that the author had sold the 
rights to make the picture to a French 
company; with the result that the pic- 
ture-making contract with the Waldorf 
company could not be carried out, 

So that $100,000 was canceled, It 
was about this time that the head of 
the Waldorf concern met John A. Mor- 
rison, general agent of the Aetna Life, 
Chicago, who convinced him that he 
should insure Skinner for $1,000,000. 
The application was signed, the event 
received its share of daily paper public- 
ity—and then some—but when Mr. Mor- 
rison was seen by a representative of 
The Eastern Underwriter last week, 
just before sailing for Europe, the fol- 
lowing dialogue took place: 

Reporter: “Pleasant voyage, Jack. I 
suppose, after writing that million on 
Otis Skinner, the high price of state- 
rooms isn’t bothering you much.” 

Mr. Morrison, sadly: “Skinner, Skin- 
,ner, where have I heard that name be- 
fore? O, yes, I dimly recall the inci- 
dent. However, the less we say about 
that the better.” . 

All of which would indicate that the 
million is not now in force. Well, it 
isn’t. Six weeks elapsed. The foreign 
situation about the foreign rights to 
produce “Kismet” was straightened out. 
Another company contracted with 
Skinner, and it applied for $100,000, but 
couldn’t get it because at that time 
every company had its limit on the 
million, and the time had not expired 
for delivery. In view of the fact that 
the company which had wanted the 
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$1,000,000 was no longer interested in 
the picture the whole insurance trans- 
action was blocked. Finally, when the 


‘time limit expired a live agent put in 


an application for $100,000, of which 
$50,000 was taken; and that’s the situa- 
tion right now. Skinner is covered by 
$50,000 on the ordinary life plan. The 
Kastern Underwriter’s authority for the 
facts in this story is the agent who 
wrote this $50,000. 





LIFE INSURANCE FACTS BY 

E. P. HUTTINGER, PENN MUTUAL 

A Life Insurance Policy called at the 
hospital to see a Decedent’s Estate the 
other day. 

“What's the matter, old man,” said 
the Policy. “You look in bad shape.” 

“T am sick,” sighed the Decedent’s 
fustate. “I’ve been cut by the Tax Col- 
lector and then stretched by the Execu- 
tor to cover debts.” 

“I could have saved you from the 
doctors,” replied the Policy. 


PROGRESS IN NEW YORK CITY 





What Metropolitan Agency of Bankers 
Life of lowa Is Doing 
This Year 





The New York City agency of the 
Lankers Life of Iowa is doing well. A 
report submitted for production from 
April 1 to April 27 shows that on a total 
volume of $358,230 of new business 
$6,667 was collected in cash premiums. 
Manager A. F. Boles wrote $150,000 of 
this amount. 

Mr. Boles has constantly urged his 
men to write their business on a strict- 
ly cash basis. Mr. Boles reports that 
the Company’s new binder receipt 
serves.a splendid purpose in enabling 
the agent to urge immediate cash set- 
tlement in order to place the insurance 
in full force and effect at the time of 
the examination, if the applicant is ac- 
ceptable to the Company. 
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Private Secretary to Cotton Oil Presi- 
dent Featured in New York 
“Sun” Article 





Lide F. Laurence, secretary to the 
president of a cotton oil company at 
25 Beaver Street, is the young “stenog- 
rapher” whose activities in life in- 
surance Alexander Cowan, a_ well- 
known agent here, brought to the at- 
tention of the Life Underwriters’ As- 
sociation of New York because when 
he called there to solicit business he 
was met by the statement: “You are 
only wasting your time here. We have 
a young woman who writes all the life 
insurance around this office.” 

As will 
thereupon investigated Miss Laurence, 
found that she: was a good enough ag- 
ent to have written sixty-five lives 
since last September on people living 
in a widely extended territory, and for 
amounts which aggregate more than 
$560,000. Lawrence Priddy, who made 
the report, concluded with the state- 
ment: “Her record shows that she is a 
credit to life insurance, and | take off 
my hat to her.” 

This incident attracted the attention 
of the New York “Sun,” who sent 
Ed Hill, its star reporter, to interview 
Miss Laurence, who is licensed by the 
Equitable Society. He got his inter- 
view, but not before he had been in- 
sured by this remarkable part-time ag- 
ent, whose years foot up not more than 
twenty-three. The “Sun” devoted a 
column to her activities, headed “Girl 
Cutdoes Men In Life Insurance,” which 
may give the insurance world an idea 
of what the outside world thinks of the 
part-time proposition. In the course of 
its story the “Sun” said: 

Common Sense Success Basis 

Miss Laurence was very much dis- 
turbed yesterday afternoon when she 
found that her “secret” was out, She 
didn’t want publicity, she insisted— 
couldn’t understand why it is that peo- 
ple can bear to see their names in the 
newspapers. Eventually, however, she 
talked a little about her insurance suc- 
cess, saying the idea “had just come to 
her,” and that when she got started 
she found the work delightful. She 
expects soon to give up her place as 
private secretary and stenographer and 
to devote her whole time to the new 
business. 

Miss Laurence lives at 178 Ray 
Street, Freeport, L. 1. She is slim and 
very alert, with reddish brown hair, 
brown eyes and a thin, agreeable face. 
She has a faculty in talking of going 
swiftly to the point and of disposing 
of it rapidly and thoroughly. She 
doesn’t know that she has any “meth- 
od” or special “style” of salesmanship. 

“When I find a ‘prospect’ I just talk 
common sense to that woman or man,” 
she explained. “That is really all there 
is to it. I suppose I have been success- 
ful, and it does please me that out of 
my earnings in life insurance I have 
been able to buy a nice home for my- 
self and family at Freeport, L. I. 1 am 
furnishing it now, and that keeps me 
sufficiently excited, for furnishing a new 
house is about the most exciting of all 
indoor sports.” 





NEWSPAPER WRITER INSURED 

Edgar A. Guest, of Detroit, Michigan, 
famous aS a newspaper writer and as 
a poet of the people, often spoken of 
as successor to the laurels of James 
Whitcomb Riley, has recently applied 
for $10,000 of life insurance in the 
Bankers Life Company. 





Richard Little, a former army cap 
tain, who was associate actuary of the 
Bankers Life of Des Moines, is now iD 
the actuarial department of the Massa 
chusetts Mutual of Boston. 


be recalled the association . 
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Founded 1865 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Pennsylvania 


The Long Endowment of the Provident is peculiarly 
adapted for the creation of a cash fund to meet Estate Taxes. 
The interest on the proceeds after maturity swells the in- 
sured’s income until death, when the cash is immediately 
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Wants Policies Paid 
Direct to Bankers 


TRUSTS 





FINANCIER’S VIEW OF 





Birmingham Bank Official Writes 
Article on Insurance Application 
to Trust Funds 





The subject of “Trusts As Applied to 
Life Insurance” is discussed in the cur- 
rent issue of “The Financier,” the lead- 
ing banking paper, by K. W. Berry, vice- 
president of the First National Bank, 
Birmingham, Ala. Mr. Berry says: 

Trusts and the laws governing them 
are of very early origin. The develop- 
ment, within comparatively recent 
years, of trust companies and other 
similar organizations specializing in the 
administration of trusts, has resulted 
in a tremendous growth in trust busi- 
ness through the more general applica- 
tion of the principles of trusts to 
property left by will. The amendment 
of the Federal Reserve Act granting to 
National banks the power to act in all 
fiduciary capacities, by increasing com- 
petition for the ordinary forms of trust 
business, should bring about a more 
careful study of modern conditions, with 
a view to working out new applications 
of the old principles of trusts. The 
wide scope of trust business, covering 
almost completely the ever expanding 
field of human endeavor, gives plenty of 
room for continued extension of trust 
activities in new ways to satisfy new 
demands growing out of increased com- 
plexity of our social system. 

In many fields there has been a long 
felt need of some plan for conserving 
the property left in the hands of indi- 
viduals who, because of inexperience or 
lack of inclination, will not preserve it. 
This is particularly true of the proceeds 
of life insurance. Statistics compiled 
by insurance companies show that per- 
haps more than ninety per cent of in- 
surance funds paid to individual bene- 
ficiaries in lump sums are 4issipated 
within ten years after their payment. 
Such facts point to a weakness in the 
manner of handling insurance funds. 

The insurance companies themselves 
have realized this, and have made an 
effort to correct it by special forms of 


insurance contracts calling for pay- 
ments of the sum payable under them 
in monthly installments. These plans 
have worked for a great deal of good 
in preserving for beneficiaries who are 
incapable of managing and handling 
property, the sums payable to them 
under the terms of the insurance con- 
tract, but they are subject to certain 
objections and limitations which mili- 
tate against their general adoption as a 
solution of the difficulty. 

It is believed that the application of 
the principle of trusts to the proceeds 
of life insurance policies will more near- 
ly accomplish the purpose of the in- 
sured than the other plans devised. The 
life insurance contract provides for the 
payment of a certain sum of money 
upon the decease of the insured. It is 
in effect a creation of an estate for the 
benefit of dependents in the same de- 
gree as the accumulation of property 
by the insured. It seems only natural, 
then, that we should apply to the dis- 
tribution of the sum payable under the 
life insurance contract upon the de- 
cease of the insured, the same prin- 
ciples that we have for a long while 
applied to the disposition of the prop- 
erty which he retains subject to his 
control during his lifetime and disposes 
of by his will. Trusts created under 
wills have become the favorite way of 
providing for dependents. The proceeds 
of life insurance may be placed in trust 
by making the insurance payable to the 
estate, and then directing the disposi- 
tion under the terms of the will as a 
part of the estate. This, however, is 
subject to the objection on the part of 
the insured that the proceeds are sub- 
ject to the expenses of administration 
and the payment of executor’s fees for 
handling the same during the period of 
administration. The executor’s§ fee 
normally appears too large as compen- 
sation for handling cash for one year. 
It is also subject to the claims of credi- 
tors of the insured. The more econom- 
ical way is to make the policies payable 
direct to the bank or trust company 
“as trustee” by naming it as beneficiary 
in them. ‘The insured may then pre- 
pare an agreement between himself ana 
the bank or trust company covering the 
powers and duties of the trustee and 
terms and conditions upon which the 
fund is to be held. In the preparation 
of such an agreement the insured is 





subject to the restrictions and limita- 
tions governing the disposition of 
property by trusts, which include ordi- 
narily the rule against perpetuities and 
statutory restrictions on trusts for ac- 
cumulation only. 


The creation of such a trust deprives 
the insured of none of the benefits 
which he would receive by making in- 
surance payable to individual beneficia- 
ries. Most insurance policies permit the 
change of beneficiary without the con- 
sent of the beneficiary. That, however, 
is not essential, for the trust agreement 
may and should contain a provision per- 
mitting the insured to revoke it at will 
in order that he may change the instru- 
ment from time to time to make it har- 
monize with the changing conditions in 
his family affairs. The instrument 
should also provide that all sums pay- 
able under the terms of the policy dur- 
ing the lifetime of the insured shall be- 
long to the insured and shall not be- 
come a part of the trust estate. This 
will give the insured the benefit of any 
dividends, cash surrender values, or 
other sums payable during his lifetime. 

The trust agreement, you will note, is 
ambulatory and leaves the insured as 
free to deal with his life insurance as 
he may see fit as his will does with 
respect to property which he owns—if 
the agreement remains in force at the 
decease of the maker and the insurance 
is then payable to the trustee, the in- 
strument will operate and direct the 
disposition of the sums received. 

To indicate the manner in which a 
trust can be created to fit certain more 
or less common situations will show 
more clearly the desirability of this plan 
for handling life insurance. Let us first 
apply the plan to the care of insurance 
payable to minor children. If the in- 
surance is payable direct to them, 
whether in a lump sum or monthly in- 
stallments, it will be necessary to have 
a legal guardian appointed for each 
child before any payment can be made. 
The minor is incapable of giving a valid 
receipt to the insurance company for 
the money to which he is entitled. The 
guardian will be appointed by the Pro- 
bate or Surrogate Court and all of his 
acts will be subject to the control and 
supervision of the court. The guardian- 
ship snbjects the estate to court costs, 
guardian’s fees and other expenses, all 


of which can be saved by placing the 
funds in trust. If the policies provide 
for monthly payments, the amount of 
those payments is fixed by the insur- 
ance contract and cannot be varied. It 
is in this that the insurance may fail 
to accomplish its primary purpose—to 
give to the beneficiary named the maxi- 
mum of good that the sum payable un- 
der the policy can give. If the educa- 
tion of the child requires more than the 
amount of the monthly payments, or if 
serious illness or other emergency de- 
mands an encroachment on the prin- 
cipal sum, the insured would want such 
encroachment made. The insurance con- 
tract provides for no such advancement 
of the principal sum. The beneficiary 
may be in great distress or even dying 
from the lack of a small amount of 
ready cash and yet have rights under 
the insurance contract calling for 
future payments, The trust plan with 
a local trustee personally in touch with 
the conditions surrounding the bene- 
ficiary, when applied to such facts, is 
flexible, and may be prepared so as to 
yield readily to the pressure of unfore 
seen circumstances and give to the 
beneficiary all that he may need for his 
support, education and comfort, so far 
as the trust estate is sufficient for that 
purpose. The trust instrument should 
not direct that any sum be paid direct 
to the minor, for that will necessitate a 
guardianship. It should authorize the 
trustee to “use and apply” for the sup- 
port, education and comfort of the ben- 
eficiary, the entire net income from the 
estate and such portions of the princi- 
pal as the trustee may deem neces- 
sary. This, in effect, places the trus- 
tee in the same position as a legally 
appointed guardian for the child, but 
leaves the estate free from the super 
vision of the Probate Court and all of 
the expenses incident to guardianship. 

The insured may fee] that, because of 
the jnexperience of the beneficiaries, 
the fund should continue to be held 
after they have attained their majority. 
In the case of a daughter he may pro- 
vide that the daughter's share shall 
continue to be held in trust for her 
during her lifetime, the entire net in- 
come and such portions of the principal 
as are necessary for her support being 
paid to her. In the case of a son, he 
may desire that after the son hag at- 
tained his majority he shall receive his 
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part of the trust estate, provided he has 
developed sufficient business judgment 
that he will preserve the fund. This 
can be accomplished by vesting in the 
trustee power in its discretion to deter- 
mine whether the son has developed 
sufficient business judgment that he 
would preserve the fund if paid to him. 
The trust may also be continued after 
the majority of the children for the 
purpose of giving them training in the 
management and investment of funds 
under the supervision of the officers of 
the bank or trust company named as 
trustee. This can be accomplished by 
providing in the trust instrument that, 
in exercising the powers vested in it with 
respect to the investment and manage- 
ment of the fund, the trustee shall con- 
sult the beneficiaries and shall procure 
their consent to any action which it may 
take. In this way the beneficiaries are 
forced to keep in touch with the manage- 
ment of the estate and will grow to un- 
derstand the method of analysis of differ- 
ent classes of investments, why some 
are to be preferred over others, and the 
factors that enter into the consideration 
of the relative merits of the various 
types of investments. The beneficiaries 
will also become familiar with the de- 
tails of making investments and will be 
in a position to assume active manage- 
ment of the fund when it is paid to 
them. 

The same flexibility which renders 
the trust plan so admirably adapted to 
taking care of the needs of minor chil- 
dren makes it attractive in providing 
for the widow or for other dependents. 
As is true of any trust, it can be so 
worked out that it will be exactly suited 
to the needs of the particular case. The 
trust agreement should not be of stere- 
otype form, but should be prepared for 
every individual to express his ideas 
and desires. 

Before placing insurance in trust the 
insured will naturally be interested in 
the return from such a trust as com- 
pared with other common methods of 
handling insurance funds. The insur- 
ance contracts calling for installment 
payments are in most cases computed 
on the basis of a return of three to 
three and one-half per cent on the 
amount which the policy would justify 
if payable in a lump sum. It amounts 
to the insurance company’s guarantee- 
ing a certain return from the money left 
in its care. Naturally this guaranteed 
return is fixed low enough that the com- 
pany can readily procure that return. 
If placed in trust, the insurance fund 
will be held by the trustee separate 
and distinct from any other funds and 
will be invested and managed as di- 
rected in the trust instrument. The en- 
tire return from the securities or prop- 
erty held less the trustee’s fees and the 
nominal expenses of administration of 
the trust will go to the beneficiary un- 
der the terms of the trust. Usually the 
trust instrument will provide for the in- 
vestment of the fund in loans or securi- 
ties which can be purchased to yield 
about six per cent. The trustee’s fees 
are ordinarily one-half of one per cent, 
and the expenses of administration of 
the trust estate would be nominal. 
These figures are, of course, based on 
present conditions. The insured would 
in most cases be satisfied, however, 
with respect to the handling of the fund, 
when it is explained to him that the 
beneficiary under the trust receives the 
entire return from the trust estate less 
the compensation to the trustee for the 
management of it. 

It is believed that the more general 
adoption of the trust plan for handling 
the proceeds of life insurance will ac- 
crue to the mutual benefit of the in- 
sured, the insurance company and the 
trustee. It will preserve the estate left 
for those who, because of inexperience 
or lack of inclination, are incapable of 
protecting their own interests; it will 
render life insurance in large amounts 
more attractive in that the insured can 
direct the distribution of it according 
to his own desires; 
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WILLIAM LESLIE RESIGNS 








Actuary in New York Department 
Succeeded By C. G. Smith, Who 
Comes from Albany 





William Leslie, actuary for the New 
York Department in the casualty and 
compensation division, has resigned and 
returned to California where, it is un- 
derstood, he will teach actuarial mathe- 
matics in the university of that state. 
Mr. Leslie came to New York from Cali- 
fornia but a short time ago and while 
here did some excellent work in con- 
nection with compensation problems. 

C. G. Smith, who has been actuary in 
the life branch of the department in Al- 
bany, has come to New York to take 
Mr. Leslie’s place. Mr. Smith has made 
rapid progress as an actuary since he 
was with fhe Puritan Life in Provi- 
dence. He went to Albany about a year 
ago as assistant to Actuary Pattison of 
the department, becoming actuary when 
Mr. Pattison died. 





FORMER COMMISSIONERS 
A Group of Them Now With Equitable 
Life Insurance Society of 
New York 

A ‘number of former insurance com- 
missioners are now with the Equitable 
Society. They include Messrs. Harti- 
gan (Minnesota); Folk (Tennessee); 
Winship (Michigan); and Done (Utah). 

Mr. Done is with the group depart- 
ment; and the others are in the field. 
The late BE. FE. Rittenhouse, former Com- 
missioner of Colorado, was also with 
the Equitable. 








Cc. M. B. A. RE-INSURES 

The supreme board of trustees of the 
Catholic Men’s Benevolent Association 
of North America, which was organized 
in 1876 and has collected and distribu- 
ted in its insurance department $38,- 
000,000, has voted unanimously to dis- 
continue the insurance features of the 
organization. It re-insures all of its 
members in the American Insurance 
Union of Columbus, Ohio. In order to 
effect this transfer of business, it is 
necessary for the Ohio society, which is 
non-sectarian, to obtain a license in 
this state. 





AGENT KILLS HIMSELF 

As a result of ill health, George H. 
Dwelly, Buffalo agent for the North 
American Life, of Chicago, and for the 
National Casualty, of Detroit, shot him- 
self through the head at his home sev- 
eral days ago. As far as could be 
learned he had no financial troubles. 
He is survived by his widow and mar- 
ried daughter. 





Sixty men were present at the recent 
get-together dinner of the Trenton Life 
Underwriters’ Association. J. W. Ed- 
garton was toastmaster. 
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The 60th Annual statement 

shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819, 
a gain for the year 1919 of 
over $27,000,000. The Insur- 
ance effected during the year 
was over $40,000,000, or 63% 
more than in the previous 
year. The amount paid to 
policyholders during the year 
was over $4,388,000. 
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THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
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Deferred Dividends and Income Tax 





Ne. 2—By JAMES H. McINTOSH, New York Life 


We cannot intelligently discuss any 
construction of this clause added m 
1913 without first looking into the czse 
ot the Mutual Benefit v. Herold, (198 
Fed., 199), from which it springs. 

The act of 1909 authorized insurance 
companies to deduct “the sums oiner 
than divideads paid within the year on 
policy and annuity contracts.’ The 
Mutual Benefit observed this law and 
did not deduct dividends paid within 
the year, but claimed that if a policy- 
holder had over-paid in a previous year 
und only paid in the taxing year the 
difference between such over-payment 
and the face of the renewal premium, 


‘the company received and should pay 


a tax only upon what the policyholder 
actually paid it. This was the sole 
issue involving dividends in the Mutuai 
Benefit case, namely, dividends ‘“‘treat- 
ed as an abatement of premium.” 
There was no.issue at all in the case 
about dividends paid back or about divi- 
dends credited, 
True Character of Dividends 

A vastly important thing in the Mu- 
tual Benefit case was the illuminating 
discussion of the true nature and char- 
acter of dividends. The Court there 
made it perfectly clear that these de- 
ceptively styled dividends were not 
dividends at all, but were the policy- 
holder’s own money which he _ had 
turned into the company,—not because 
the company was entitled to it, but be- 
cause there was no way of knowing in 
advance the exact sum the policyholder 
ought to pay, and so he paid in advance 
an estimated sum and agreed to wait 
until, at the end of the year, the com- 
pany found out what was its actual ex- 
perience, what was his exact share, 
when it wouid then account to him for 
all he over-paid. To demonstrate this 
the Court there not only showed how 
premiums were calculated, how the 
business was done and the accounting 
made to the insured, but quoted from 
decisions of the Courts, English and 
American, the authority of which the 
Court said was enhanced by the fact 
that there were no conflicting deci- 
sions, to show that these over-payments 
were not income of the company at all; 
that it made ‘no difference in princi- 
ple whether the surplus is so applied 
(in reduction of premium) or paid back 
in hard cash. In either case, it is noth- 
ing but the return of so much of the 
amount contributed as may be in ex- 
cess of the amount really required”; it 
could not be regarded from any point 
of view as gain, profit, or income, but 
was merely money saved for the policy- 
holder, whether it was paid back, 
credited, or treated as an abatement of 
premium, 

Hence Congress, undoubtedly en- 
lightened by the exposition of insurance 
contained in the Mutual Benefit case, 
and of the origin and true nature of 
these over-payments, concluded to treat 
them according to their true nature, 
and so they put this clause into the 
bill stating that life insurance com- 
panies should not include these over- 
payments as income, whether they were 
paid back or credited or treated as an 
abatement of premium, within the tax- 
able year. 

Asks Some Questions 

As no one has ever claimed that the 
language thus employed did not apply 
to all annual dividend policies, why 
deny its application to deferred divi- 
dend policies? Why should there be 
any discrimimation made between the 
annually ascertained over-payments on 
annual dividend policies and the an- 
hually ascertained over-payments on 
deferred dividend policies? Are not the 
two precisely the same in every re- 
spect, except that the contract of the 
member whose policy is on the annual 
dividend plan gives him greater lati- 
tude in the disposition of his annually 
ascertained over-payments than does 
the contract with a member whose pol- 
icy is on the deferred dividend plan. 
Let us see just how this is,— 


The premiums or estimated cost of 
insurance which each member pays in 
edvance, are calculated precisely the 
same whether the policy is on the an- 
1ual or On the deferred dividend plan; 
and they are identical in amount for 
each insured of the same class and 
equal expectation of life, whether the 
policy is on the annual or on the de- 
ferred dividend plan, When, therefore, 
ai the end of each year the company 
takes an account of its business for 
the year and thereby ascertains what 
was the actual cost of insurance to each 
of its members, the sum over paid by 
each annual dividend policyholder will 
be found to be exactly the same as the 
sum oOver-paid by each deferred divi- 
dend policyholder of the same class and 
equal expectation of life for an equal 
amount of insurance. This over-pay- 
ment is the sum which the company 
must account for to its insured, both 
tc its annual and its deferred dividend 
policyholders, 

As there is no difference in the 
source or amount of the sum to be ac- 
counted for, so also is there no differ- 
ence in the method of accounting for 
it, except that the policy contract of 
one reserves to the policyholder op- 
tional forms of disposing of his an- 
nuaily ascertained over-payments, while 
the others contract gives him no such 
option, 

Policyholder’s Options 

A represenative form of a so-called 
annual diviaend policy reserves to the 
policyholder the option ot disposing of 
nis annually ascertained over-payment 
in any one of six ways; that is, he may 
require the company,—(1) to pay it 
back to him in cash; or (2) to apply 
it toward the payment of premiums; 
or (3) to apply it to the purchase of 
participating paid-up additions to the 
sum insured; or (4) to credit it and 
accumulate it at interest; or (5) if it 
is an endowment policy, to apply it to 
shorvten the maturity o: the contract as 
an endowment; or (6) if it is a limited 
premium payment policy, to apply it to 
reduce the number of premiums pay- 
able. 

By the so-called deferred dividend 
policy the policyholder reserves no 
such options as does the policyholder 
under the other form of contract, but 
he agrees in advance to have his an- 
nually ascertained over-payments 
credited only. If he survives the ton- 
tine or deferred dividend period of the 
policy, the credit annually made will 
be paid to him, and in addition thereto 
his proportionate share of the annually 
ascertained over-payments of the other 
policyholders of his class whose poli- 
cies were not then in force. If he does 
not survive the tontine or deferred divi 
dend period and keep his policy in 
force, then his annually ascertained 
and credited over-payments will be di- 
vided among those of his class who did, 

Thus on all policies an estimated sum 
is paid annually in advance. The ac- 
tual cost of insurance is annually as- 
certained and the over-payments ac- 
counted for. Under some policies the 
insured has reserved to himself op- 
tional methods of disposing of his an- 
nually ascertained over-payments, 
while under another form—the _ so0- 
called deferred dividend policy—he has 
reserved no such option, but has agreed 
to have all annually ascertained over- 
payments credited only. 

Bookkeeping 

If it be said that the deferred divi- 
dend  policyholder’s annually  ascer- 
tained over-payment is not credited to 
him because the company does not 
keep a ledger account with him in 
which an entry of his credit is annually 
made on its books, the numerous an- 
swers are as obvious as they are con- 
clusive,— 

(a) The question of taxability or non- 
taxability under this law does not de- 
pend on how the tax-payer keeps his 
books. 
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(Editor’s note: Here Mr. McIntosh 
cited a large number of decisions.) 

(b) Some companies, such as the 
Northwestern and the National Life of 
Vermont, actually enter on their books 
a ledger credit to each individual pol- 
icyholder of the amount of his ascer- 
tained over-payment for the year. But 
because one company keeps its books 
this way and another does not, shall 
this differentiate their tax liability? 

(c) Each individual policyholder re- 
ceives the credit whenever at the end 
of each year the company ascertains 
the amount he over-paid for the year, 
no matter how the company keeps its 
books. Nor need the sum so credited 
be segregated from the company’s oth- 
er funds and held separately for each 
such policyholder; it may be merged 
in the aggregate of all sums so held. 
The over-payment of an annual divi- 
dend policyholder which he leaves with 
the company to accumulate at interest 
is not held separately but is merged in 
the aggregate of all sums so held. But 
does this change its character as a 
credit? The credit in each case is the 
sum the individual policyholder over- 
paid for the year, and is held in a gen- 
eral fund on account of his policy and 
as a credit to him, 

(d) From each premium, the company 
takes (1) the policy’s share of the 
policy payments for the year, (2) the 
sum required to increase the reserve 
on the policy, (3) the policy’s share of 
expense of management, including loss- 
es on investment, if any, and (4) re- 
turns or credits the balance as an over- 
payment. The reserve on each policy 
which the premiums paid on it create 
is not carried as a ledger credit to the 
policy, it is carried in a general fund 
just as, are these over-payments;—but 
for this reason would any insurance 
man say a reserve was not credited 
each year to each individual policy- 
holder as a part of the premium he paid 
that year? Where does the money 
come from when the insured borrows 
on his policy or receives a surrender 
value in cash or in paid-up or con- 
tinued insurance? It comes from this 
reserve made up from his premiums, 
but carried, not as a ledger credit, but 
as a part of a general fund in which 
each insured’s share is credited and the 
amount of the credit always definitely 
known. In precisely the same way are 
these over payments credited and car- 
ried in a general fund, and the amount 
of the credit is definitely known at any 
given time just as is the amount of 
the reserve held on the policy. 

If Policy Lapse or Policyholder Die 

But it may be claimed that these 
over-payments are not crecited because 
the policyholder may die or lapse his 
policy before the time comes to return 
them to him. Here again the answers 
ure numerous and conclusive,— 

(a) The insured’s premium contained 
the over-payment just as it contained 
the reserve. The reserve was taken 
out of the premium and credited; so 
also was the over-payment. Does the 
credit thus made lose its character as 
a credit because it may be lost or for- 
feited by something which subsequent- 
ly happens? Under the old forms of 
policies, the insured forfeited his en- 
tire reserve if he lapsed his policy. 
Under the most up-to-date contract, he 
forfeits a part of his reserve if he 
lapses his policy. But shall we say the 
policyholder did not each year receive 
credit for the addition that year made 
to the reserve on his policy out of 
the premium he paid because some. 
thing might thereafter happen which 
would forfeit his reserve in whole or 
in part? If not, then shall we say the 
policyholder did not each year receive 
credit for the addition that year made 
to his over-payments out of the esti- 
mated premium he paid in advance be- 
cause something might thereafter hap- 
pen which would forfeit his over-pay- 
ments? 

(b) The so-called annual dividends 
are in certain cases subject to forfei- 
ture precisely as are the annually as- 
certained and credited over-payments 
of deferred dividend policyholders; but 
has anyone ever for a moment thought 
that such annual dividends are for this 


reason to be included in gross income 
and taxed? 

The annual dividend policy provides 
that the annual ascertained over-pay- 
ment of premium “may be applied to 
reduce the number of premiums or to 
make the policy mature as an endow- 
ment.” Under this provision of the 
contract,— 

(1) If the policy is a limited pay- 
ment life policy which by its terms 
becomes fully paid for when, say, twen- 
ty annual premiums are paid, the an- 
nually ascertained over-payments may 
be credited and used to reduce the 
number of premiums to be paid. That 
is, whenever the number of premiums 
paid plus the accumulated annual over- 
payments become the mathematical 
equivalent of twenty annual premiums, 
the insurance will then be fully paid 
up. Thus. may the twenty payment life 
policy be paid for by, say, seventeen 
annual premiums plus the accumulated 
annual over-payments credited. But if 
the insured dies or lapses his policy 
before the premiums paid plus the ac- 
cumulated over-payments become the 
mathematical equivalent of twenty an- 
nual premiums, the insured receives 
nothing for his credited over-payments, 
precisely as the deferred dividend pol- 
icyholder receives nothing for his cred- 
ited over-payments if he dies or lapses 
his policy before the end of the accumu- 
lation period. 


(2) The same is true when the over- 
payments are used to shorten the en- 
dowment period. An insured whose 
policy is on, say, the twenty year en- 
dowment plan may leave his annual 
over-payments to accumulate, and ap- 
ply the accumulations to shorten the 
endowment period, thus maturing his 
policy as an endowment in seventeen 
or eighteen years,—whenever the pre- 
miums paid plus the accumulated an- 
nual over-payments are the mathemati- 
cal equivalent of twenty annual pre- 
miums. But if the insured dies or 
lapses his policy before the premiums 
paid plus the accumulated over-pay- 
ments become the mathematical equiva- 
lent of twenty annual premiums, the 
insured receives nothing for his cred- 
ited over-payments just as in the case 
of the deferred dividend policyholder 
under similar conditions. 

In each of these cases the annual 
dividend is credited; but whether the 
insured will ultimately receive from the 
company the benefit of the sum cred- 
ited to him, depends—as in the case of 
the deferred dividend policy—solely on 
whether or not he lives and keeps his 
policy in force. 

Departmental Regulations 

In its regulations the Department has 
very properly recognized that these 
credits to annual dividend policies for 
the purpose of reducing the number of 
premium payments or shortening the 
endowment period but which are sub- 
ject to forfeiture and which the policy- 
holder may never receive, are portions 
of actual premiums received from in- 
dividual policyholders which are cred- 
ited to such policyholders, by stating 
in Article 549 that “ ‘credited to’ means 
held to the credit of, including divi- 
dends held * * * to shorten the 
endowment or premium paying period.” 

(c) A borrowed from B one thousand 
dollars and gave him for it his note in 
which A promised to pay B one thou- 
send dollars ten years after date with 
5 per cent interest compounded an- 
nually provided B was then living, 
otherwise to X, Y and Z. By this trans- 
action did not B have a credit with A? 
If not, why not? Certainly he had a 
credit, a valuable credit, which B 
could at any time sell and assign in the 
market; not perhaps as readily or for 
as high a price as a credit not subject 
to be lost, but none the less a salable 
credit. 

Suppose you deposit a sum of money 
in the bank and the bank agrees to 
hold and accumulate it and return it to 
you on a fixed future date if you are 
then living, together with your propor- 
tionate share of other depositors who 
made similar deposit but died before 
the date for accounting, would you by 
such deposit have no credit in the 
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bank? If the money you thus deposited 
was not a credit to you, what was it? 
What was the relation between you 
and the bank? Was it not the same 
as any depositor, the relation, namely, 
of creditor and debtor? Were you not 
credited by the bank with a sum of 
money which it received from you and 
which it was under contract obligation 
to return to you if you were living, or 
to pay to another if you were not liv- 
ing, on an agreed date? 

Just so are these annual over-pay- 
ments made by policyholders. When 
the amount of their over-payments is 
ascertained at the end of each year and 
the contract is that the company shall 
hold the over-payments to an agreed 
date, the policyholder becomes a de- 
positor with the company to the extent 
of the ascertained over-payments; 
these deposits are actually credited, 
and must ultimately be returned to the 
policyholder unless, in accordance with 
the terms of the contract under which 
he made the deposit, it goes to the 
other like creditors of his class be- 
cause of the happening of a vondition 
subsequent, namely, his death or the 
lapse of his policy before the date 
agreed upon for repayment to him. The 
over-payment is the policyholder's prop 
erty the title to which is vested in him, 
subject, however, to be devested by the 
happening of a condition subsequent. 

Every Reason For Equality 

Thus there is every reason why de- 
ferred dividend policie; should be put 
on an equality with annual dividend 
policies and given the benefit of this 
statute, and there is no sound reason 
why they should not be. 

This construction of the statute 
treats all dividends according to their 
true origin and character as described 
by the Court in the Mutual Benefit 
case and there clearly shown not to be 
income of the company. It gives mean 
ing and effect to all the language of 
the statute which if applied to annuai 
dividend policies alone would have no 
practical meaning or effect beyond the 
necessary results of the Mutual Bene- 
fit case. It puts deferred dividend poli- 
cies and annual dividend policies on an 
equal basis and removes to that extent 
discrimination between companies of 
the same kind and class, and between 
different groups of policyholders with- 
in the same company. It is consistent 
with the Penn Mutual decision, because 
it relates only to over-payments of pre- 
miums annually made and ascertained 
as in the case of annual dividend poli- 
cies, and credited within the taxable 
year;—not, as the Court said in the 
Penn Mutual case, “to some other pre- 
miums which may have been received 
many years earlier.” It has to do with 
the aggregate of those sums annually 
paid, annually ascertained and cred- 
ited,—not, as in the Penn Mutual case, 
with sums paid to policyholders within 
the year composed of the credit of each 
policy’s share of all over-payments 
made in past years by the entire group 
of policies, with interest added there- 
to—a sum different in amount as well 
as in composition from the sum in dis- 
pute in the Penn Mutual case; a sum 
credited, not paid. It is a reasonable 
construction which tends to avoid in- 
justice, absurd consequences and op- 
pressive discrimination, which the 
rules of statutory construction support 
and the reasoning of the Court in the 
Penn Mutual case suggests and sus- 
tains. 





EISENHAUER APPOINTMENT 


W. G. Eisenhauer has been appointed 
assistant agency manager in the ag- 
ency of C. E. Bayliss, Equitable So- 
ciety, New York. 





The Connecticut General has entered 
Virginia. 





F. F. Walther, engineer of the Evans 
companies, is visiting Central America. 





W. E. Staley has become assistant 
Manager of the metropolitan branch of 
the Northwestern National. 


Dr. Jaquith Goes With 
National Life, U.S. A. 


VICE-PRESIDENT OF COMPANY 








Will Also Be Medical Director—With 
The Prudential for Many 
Years 





Dr. Walter Allen Jaquith, former 
president of the Association of Life In- 
surance Medical Directors, and medical 
director of The Prudential for some 
years, has been elected vice-president 
and medical director of the National 
Life of the U.S.A., Chicago. He as- 
fumes his new duties on June 1, 


Dr. Jaquith was born in Sydenham, 
Jntario, attended public and high 
school there, and after an experience 
clerking in a general store for two 
years, attended Queen’s University, 
Kingston, Ont., from which he grad- 
uated with high honors, While at col- 
lege he was a champion track athlete, 
doing the 100 yards in 10 seconds flat; 
and 220 yards in 24 seconds. 

In April, 1898, Dr. Jaquith went to 
Chicago where he remained for seven 
years and where he made a national 
reputition as a medical man. Almost 
immediately after beginning practice 
there he became identified with The 
Prudential as a medical inspector and 
examiner of industrial risks. Three 
years later he transferred his life in- 
surance medical activities to the ordi- 
nary end of the business. About 1901 
he was made urologist of the company 
in Chicago. While in Chicago he be- 
came connected with the Post Graduate 
Medical School, lecturing on urinary 
diagnosis, a position he held for five 
years, when he was made professor of 
physical diagnosis. In 1903 he was 
made secretary of the Chicago Medical 
“xaminers’ Association, being  pro- 
moted to president in 1904-5. In May, 
1905, he came to Newark and was made 
agsistant medical director in May, 1909. 
He became associate medical director 
in January, 1912, and medical director 
in January, 1913. 

Dr. Jaquith was elected a member of 
the executive committee of the Associa- 
tion of Life Insurance Medical Direc- 
tors in October. 1913; was elected vice- 
president in 1915; and president in 
1916. : 

Neil D. Sills, who became president 
of the National Association of Life Un- 
cerwriters, was a schoolmate of Dr. Ja- 
quith in Sydenham, Ont. 





A. K. McGINLEY DEAD 





Counsel for Massachusetts Mutual Vic- 
tim of Apoplexy While at Wash- 
ington Conference 





Arthur K. McGinley, counsel for the 
Massachusetts Mutual Life, dropped 
dead from an attack of apoplexy on 
Thursday, May 13, in the Wardman 
Park Hotel, Washington, D. C., where 
he was attending the annual meeting 
of the Association of Counsel of Life 
Insurance Companies. He was fifty- 
nine years of age and had been with 
the Massachusetts Mutual since 1904, 
succeeding W. W. McClench as chief 
counsel in 1909. He entered the serv- 
ices of the company as a member of 
the real estate department in the Kan- 
sas City office, and became assistant 
counsel in 1908. Last year he was 
elected to the board of directors. 

Mr. McGinley was born in Shrews- 
bury, the son of a Congregational min- 
ister. Though not active in politics he 
was always a strong Republican. The 
funeral-took place in Washington, and 
burial was in the family plot in Gettys- 
burg, Pa. 





The Boston Life Underwriters’ Asso- 
ciation is seeking a membership of 
1,000. 
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GROUP INSURANCE 
pre: 
Forward looking employers carry Group Insurance. 
They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group insurance 
in the United States than any other company. 


Group, and the multiple forms of insurance pro- 
vided by The Travelers, afford agents and brokers great 
opportunities, 


Moral: Represent The Travelers. 























THE MAN 4x» THE JOB 





The time which all employees have looked forward to, 
when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything 
in the way of producing material or moral values, the job is 
waiting for you—looking for you. Life insurance companies 
have heretofore been in the position of the employee who had 
to hunt his job in order to get the opportunity to do the work 
he was able to do for the benefit of his employer and the com- 
munity at large. Now employers are looking for men and 
men who need life insurance are looking for a life company 
that will insure them. 


This advertisement is therefore printed here to notify the 
public that the New York Life Insurance Company, organized 
under the laws of the State of New York in 1845, is ready to 
do the job for those who need life insurance. The Company 
did the job for over TWO HUNDRED THOUSAND MEN 
AND WOMEN in 1919, but was obliged to turn away over 
FIFTEEN THOUSAND, not because the Company’s facilities 
were not ample, but because they applied too late--they were 
no longer insurable! They wanted protection to the amount 
of SIXTY MILLION DOLLARS, and the Company could not 
furnish a dollar. 


So the Company is printing this notice to the effect that it 
is ready to do the job for healthy men and women, on appli- 
‘ation. Its facilities are ample, its work has behind it the 
guarantee of seventy-five years of faithful service, a mutual 
organization with a membership of over a million insured 
persons, with ample reserves to meet every contingency. The 
Company has Branch Offices in the principal cities, and 
Agencies in nearly every county. You can easily find one and 
he will do the job—if you haven’t waited too long. 


New York Life Insurance Company 


346 & 348 BROADWAY, NEW YORK, N. Y. 
DARWIN P. KINGSLEY, President 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















One of the companies 

Welcome Letter which sends out a 

To New welcome letter to new 

Policyholders policyholders is the 

Pacific Mutual. It is 

signed by President Cochran and reads 
as follows: 

Dear Sir: We thank you for your ap- 
plication for insurance, which is receiv- 
ing our careful consideration, Our ag- 
ent will advise you of our action at an 
early date. We sincerely hope that the 
condition of your health will be satis- 
factory to our Medical Department, 
and that we will be able to furnish the 
desired protection. It will surprise you 
to know how very many of our best 
people seemingly in good health fail to 
meet the standard requirements as to 
average expectation of life, and if you 
fail to pass the Medical Department we 
trust that we will at least have done 
you a service in calling your attention 
to some danger which proper care may 
eliminate. 

Our agent doubtless acquainted you 
with the standing and record of the 
Pacific Mutual, but we would like to 
call your attention again to the fact 

“that this Company has been in business 
for fifty-two years, during which time 
il has been known throughout the coun- 
try as a safe Company, dealing square- 
ly and liberally with its Policyholders 
and meeting every just claim with the 
utmost promptness. On January Ist of 
this year the Company’s assets were 
$50,641,694.27, and the cash income last 
year was $14,767,476. For careful and 
economical management, low death 
rate, and large interest earnings, re- 
sulting in low net cost to Policyholders, 
it ranks among the foremost and best 
old line Companies in America. For 
security to its Policyholders, due to the 
statute under which the Company was 
organized and the provisions of the 
Constitution of California governing the 
lixbility of stockholders, the Pacific 
Mutual ranks first. 

« * . 


The moral character of in- 


Fidelity surance is ably discussed 
To in the current issue of the 
Obligations “Penn Mutual News Let- 


ter” by A. A. Knight, of 
that Company. The agent, he says, is 


taught by the business to cultivate 
faithfulness in his dealings with all 
men. One of the remarkable traits of 


life insurance is its fidelity to obliga- 
tions. An instance he recites is a case 
known of a policy which, after being 
carried a number of years, was allowed 
to lapse and was thrown aside in an 
old desk. The desk, after several re- 
movals, finally found its way to Cali- 
fornia. In the meantime, the original 
holder of the policy passed away, and 
the policy was accidentally found hid- 
den away in the back of the old desk, 
after many years, and on being pre- 
sented to the company its full cash 
value was paid to the heirs of the de- 
ceased. This only illustrates what has 
already been said as to the fidelity of 
companies to meet their obligations. 
Thus the agent and all other men are 
impressively taught that they deal with 
a reliable institution when life insur- 
ance makes a_ successful appeal to 
them, 


John L. Kassoff, assistant 

This Is manager of the Mutual Life 
Real at Dayton, Ohio, became ac- 
Coverage quainted with a certain fam- 


ily in July, 1915. On the 23d 
day of that month he wrote his first 
application. September 24, same year, 
he insured a brother. In the next 
month he insured the father. In the 
following February the first policyhold- 
er was insured again, and within sixty 
days yet again. In September, 1916, he 
covered another brother, and this year 
he has secured an application from 
brothers Nos. 5 and 6, And so on, and 
so on. His total so far is $29,000, un- 
der twenty-seven policies, of twenty- 
three different dates. Mr. Kassoff says 
he isn’t by any means yet through with 
that family. This is good work, aad is 
a fine illustration of concentration and 
of discernment of family possibilities. 
The facts in these cases were recent- 
ly given by “Points”. 


APPOINTS FOUR INSURANCE MEN 

Out of twelve appointments made by 
the new mayor of Hartford, Newton C. 
Brainard, to serve on the city’s commis- 
sions, four of them are insurance men, 

Frank B. Haynes, who replaces 
Thomas F, Garvan on the fire board is 
with the Aetna Life. 

Jacob H. Green, who replaces Rich- 
ard Johnson on the health board, has 
been prominent for some years in re- 
publican circles. He is secretary of 
the Connecticut Mutual Life. 

Ernest H. Cady, democrat, who re- 
places John A. Pilgard on the police 
board is with the Travelers. 

Frank H. Burns, republican, replaces 
John F. Forward on the street board. 
He is with the Aetna Life. 








A. D. MURPHY PRESIDENT 
Arthur D. Murphy has been elected 
president of the Philadelphia Associa- 
tion of Life Underwriters. W. A. Smal- 
ley, C. M. Hunsicker and Frederick G. 
Woolworth are vice-presidents. 





E. D. Duffield, vice-president of The 
Prudential, who had charge of General 
Wood’s campaign in New Jersey, will 
be a delegate to the Republican Con- 
vention at Chicago. Harvey Thomas, 
of The Prudential, will also attend. 





G. 8. Nollen, of the Equitable of lowa, 
will spend June in Europe. 





CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies 














Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 





American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















Organized 1871 | } 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST—-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to ; 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1919: 







MN. (3s cusnvemaineseenenareaadecn isa eu haeeade rabeneebanaeadesdecnctesines $ 20,700,133.74 
BEEINOD - cinccesnce 18,650,203.62 
Capital and Surplus 130.12 
Oe rrr 176,501,808.00 
SE 0 I ens cncncdaccteresndodesesnbssweceseesecccncccevese 1,851,338.97 
Total Payments to Policyholders since Organization..................... 23,840,173.80 


JOHN G. WALKER, Pres‘dent. 
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37,005 PEOPLE | 


wrote to us last year and asked for an illustration of our “‘ Income for 
Life” at their age. This valuable lead service explains why our 1919 
business showed a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net premium reserves 
basis. Insurancejin force over $173,000,000. Faithfully serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 











Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA | 

















eR 


May 21, 1920 


THE EASTERN 


UNDERWRITER 11 





Actuarial Society’s 
Annual Meeting 


SEVERAL PAPERS 





DIGEST OF 





How New York Life Rates Occupations 
Explained; Maclean Brothers Read 
Papers 

The Actuarial Society of America 
held its annual meeting in New York 
yesterday and today, Arthur Hunter 
and Dr. Oscar H. Rogers read a paper 
on the influence of occupation upon 
mortality. The chief part of the paper 
was a long list of the occupations with 
the rating given by the New York Life 
to each. This schedule of numerical 
rating caused a lot of interest. It ex- 
tended over many pages. 

Alexander T,. Maclean of the Massa- 
chusetts Mutual, read a paper on com- 
parative rates of withdrawal, The gen- 
eral results are instructive as confirm- 
ing what has been generally believed, 
namely that the lapse rate is much less 
on later issues than on the issues of 
the earlier period; second, that, in gen- 
eral, high premium policies showed a 
lower lapse rate than low premium poli- 
cies, endowments showing the lowest 
of all and term policies showing the 
highest. An investigation of joint life 
policies was made separately and it 
would found that these showed a high 
lapse rate. 

J. Burnett Gibb, of the Penn Mutual, 
read a paper on the method of valuing 
bonds of a life insurance company. He 
expresses the opinion that in many 
cases where amortization is allowed 
under the rules of the insurance com- 
missioners there has been depreciation 
to such an extent as apparently to in- 
dicate a lessening of security; on the 
other hand the experience of the last 
few years has shown that actual mar- 
ket values may be quite unsatisfactory 
since a life company is in position to 
hold such securities until maturity, if 
so desired, 





OFFERS $1,000 PRIZE 





National Association of Life Under- 
writers Looking For “Movie” 
Scenario; Contest Ends 
July 1 





The National Association of Life Un- 
derwriters has offered a prize of $1,000 
for the best story for production on 
the screen. The Association has ar- 
ranged with a leading movie producer 
for the acceptance of a suitable story. 
The contest ends on July 1. Manu- 
scripts must go to Everett ‘M. Ensign, 
secretary of the National Association, 
23 West 43rd Street. Stories must be 
in five reel form and must have for the 
theme life insurance and its benefits. 
All manuscripts must be typewritten. 





NEW PRUDENTIAL GROUPS 

The Prudential has written group 
policies on The Georgia Marble Finish- 
ing Works, Canton, Ga.; Burrows 
Brothers Company, Furniture Manufac- 
turers, Williamsport, Pa.; The Wom- 
an’s Shop, Inc., Springfield, Mass.; 
Capps Manufacturing Company, Cotton 
Yarns, Toccoa, Ga.; Gobmann Bros. & 
Kuhler Company, Stove Manufacturers, 
New Albany, Ind.; Kittinger Company, 
Inc., Furniture Manufacturers, Buffalo, 
N. Y.; J. F. Bast & Sons, Inc., Under- 
wear, Schuylkill Haven, Pa.; Braman, 
Dow & Company, Jobbers, Plumbers’ 
Supplies, Boston; S. W. Kagan Com- 
pany, Inc., Markets, Jersey City, N. J.; 
General Leather Company, Newark, N. 
J.; Eject-O-File Company, Filing Cabi- 
nets, High Point, N. C. 


E. V. Thorp, general manager of the 
Round Rock Mercantile Co., of Round 
Rock, Tex., has been made assistant 
state manager of the Texas department 
of the Federal] Life, the manager of 
which is Ben Thorp. 

Leonora M. Cowick has been success- 
fully building up a women’s depart: 
ment here for the Mutual Life. 




















State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Commenced Business June 1, 1845 


ge) 


\ Siale Murual Lire As 





Incorporated 1844 


1920 


IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 
first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 














* . 7. . 
More Than One Million Policies Now In Force 
Only four other life insurance companies in America have more policy contracts 
in force than this Company. A study of the following growth in ten years is invited: 


Jan. 1, 1910 Jan. 1, 1915 Jan. 1, 1920 
Ce ees a ee SE, $4,867,379 $8,763,566 $18,682,446 
SS ee ae ae 972 551,969 1,058,956 
rr 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania, Michigan, Illinois, Misgouri, and New York City. 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 




















BALTIMORE 





MARYLAND 
CASUALTY 
COMPANY 





Casualty Insurance 
Fidelity and Surety Bonds 


COMPANIES OF CONFIDENCE 
THAT 


AID THEIR AGENTS 
AND 


PLEASE THEIR POLICYHOLDERS 


JOHN T. STONE, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; W. E. Schram, Associate 
Editor. The address of the officers is 
the office of this newspaper. Telephone 


2497 John. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 


THE FIRST REINSURANCE 
The final clearing up of the affairs of 
the First Reinsurance Company of 
Hartford, sale of whose stock has been 
officially authorized by President Wil- 
son, and which will undoubtedly be- 
come an important factor in the busi- 
ness, will give general satisfaction, It 
would have been most unfortunate if 
this company had not been permitted 
to coptinue in operation or if anything 
had happened to disturb its usefulness 
as an American agency for re-insur- 
ance. The syndicate which bought the 
stock is a strong one and the success 
of the company can be assured. 








FEDERATION’S PLANK FOR AGEN- 
CY QUALIFICATION 

Some surprise will be occasioned by 
the publication of the expansion plans 
of the Insurance Federation of Penn- 
sylvania by reason of the fact that in 
them is a consideration of agency 
qualification laws. Many people be- 
lieve that agency qualification, being 
a controversial question because there 
i3 such a great difference of opinion on 
it throughout the insurance business, is 
not a topic which should concern the 
Insurance Federation, the purpose of 
which is to fight state insurance. And 
too, it might be pointed out from a sel- 
fish standpoint, that strict agency quali- 
fication limits the number of agents, 
whereas the more persons engaged in 
the insurance business the wider the 
scope of the Federation, as it means a 
larger membership. However, the 
members of the Pennsylvania Federa- 
tion are unusually astute and success- 
ful agents and their experiment will 
be closely followed to note develop- 
ments, 





° BANQUET PROGRAMS 

Not enough care is taken by program 
managers of insurance banquets to 
make attendance at the banquets al- 
ways worth while. It should not be 
forgotten that when two or three hun- 
dred or more persons arrange their 
affairs so that they can attend a din- 
ner, the managers of the banquet have 
a responsibility to provide either the 
instruction or the entertainment ex- 
Of course, it is not easy to 


pected. 











THE HUMAN SIDE OF INSURANCE 











W. E. MALLALIEU 


W. E. Mallalieu, who has been elected 
president of the National Fire Protec- 
uuu Association, is just the man to take 
tnat assoviation—with its endless possi- 
piuiues tor ettective public protection 
und service—and place it in the front 
rank where it belongs. As general mah- 
ager of tne National Board of Fire Un- 
uerwriters Mr. Mallalieu occupies a 
puvoltion which most men wouid und ex- 
wemery diucuit lo fil satistactorily, 


DUL Geepite the variety and scope OF 1ts , 


membersnlp and that of 1ts auxiliaries, 
such as the actuarial bureau, to which 
the mutuals a8 well as stock companies 
lurmish experience, ne manages to dv 
mis work with a harmony tuat 18 most 


retreshing. And it 18 not because of 
any side-stepping of responsibility 
ewer, uor oL soft nor conciliatory 


speecn, a8 he is a trank-spoken, some- 
limes brusque citizen, Who 1s not afraid 
lo call a spade a spade. 

mr, Malialieu is a product of Stev- 
chs Institute who went with the Henry 
a. Worthington Co., manufacturers of 
pumps; then with the General Electric 
wuupany. So far as his insurance ex- 
perience is concerned, Mr. Mallalieu 
xrew up in the National Board of Fire 
underwriters. He was an electrical in- 
spector at the start—-no, even a more 
humble citizen than that—an assistant 
electrical inspector, but such a good 
one that he was elevated to the position 
of assistant to the general agent and 
piaced in charge of the work of the 
committee of tire prevention after it 
was consolidated with the old commit- 
tee of twenty. 

in June, 1910, he was made general 
agent, a title that several years later 
was changed to general manager. When 
he came to the National Board there 
was a payroll of a dozen employes. Now, 
there are 169. Mr. Mallalieu has never 
been satisfied just to sit on the job and 
watch the wheels go around, regarding 
his duty as done if performed in a 
routine manner. He is quick to recog- 
nize a good expansion idea and ready to 
move along with it, even if it adds more 
burdens to the office of the general man- 








furnish exhilarating programs, but the 
greatest bore of all, the ill-informed 
speaker who tells the guests what they 
kuow already but tries to put it across 
by speaking in an owllike manner, can 
be eliminated. The best banquets have 
wu great deal of variety and very few 
platitudes. There is no doubt that the 
guests want to hear somebody in the 
public eye; they don’t care about no- 
bedies; nor do they want to hear from 
the men they are meeting every day 
in their business lives. 


ager; and the National Board has ex- 
panded. 

Following the wonderful inspection 
work it did during the war, came the 
state organization, under National Board 
auspices, of conservation work in which 
the services of the field men through- 
out the nation have been utilized. There 
is now in Operation the most effective 
arson squad operating in this country-— 
all directed from National Board head- 
quarters; a fine publicity service, tell- 
ing over and over again the story of the 
fire waste and preaching in high-class 
magazines and newspapers the lesson 
of how to cut down this waste; the re- 
markably capable corps of engineers 
and inspectors who go from town to 
town making ‘the investigations which 
tell the municipalities exactly how they 
are equipped to fight fire—the strong as 
well as the weak points; there is the 
actuarial bureau, which collates the 
story of the loss record; and there are 
numerous other activities, all of which 
combined make the National Board of 
Fire Underwriters stand out as the 
greatest single institution in America 
for the preservation of the nation’s re- 
sources. 

Mr. Mallalieu, and the officers and 
committeemen of the National Board, 
have long recognized the importance 
of drawing closer together the various 
organizations which have for their ob- 
ject the waging of an unified campaign 
against natural calamities, or which 
have for their motto, “An ounce of pre- 
vention is worth a pound of cure,” 
which accounts for the present close re- 
lationship between the National Board 
of Fire Underwriters, the Fire Marsha!s’ 
Association, the National Fire Protec- 
tion Association and other bodies. The 
closer this relationship the greater the 
public’s gain. The machinery of all 
these organizations is splendidly geared 
and well oiled. Under the capable en- 
gineers who run it there is being and 
will continue to be manufactured a pre- 
vention product which is adding a lot 
to the public’s peace of mind. ‘This 
little story should not be concluded 
without stating that Mr. Mallalieu is en- 
tering upon his twentieth year with the 
National Board. 

” * * 

Francis G, Conklin, who has been 
assistant manager of the life and ac- 
cident department of the Travelers in 
New York for two years, and who is 
president of the Travelers Club of New 
York, has resigned, and will announce 
his future plans soon. Mr. Conklin 
joined the Travelers in November, 
1910, as a claim examiner, and later 
went to Hartford where he became a 
member of the famous “flying squad- 
ron” of compensation producers which 
toured the country for the Travelers. 
He wrote the first compensation policy 
for the Company, which was in New 
Jersey in July, 1913, the assured being 
a Hackensack chemical company. The 
Travelers Club, which has a member- 
ship made up of employes of the com- 
pany in Greater New York, has shown 
considerable scope as a baseball club 
was run under its auspices and im- 
portant lectures have been given in its 
well-defined educational program. 

Mr. Conklin will probably become as- 
sociated in welfare work for a large 
industrial corporation in his new work. 


Clifton E. Heathcote, of the St. Louis 
National League baseball team, is an 
insurance agent when not playing ball. 
Last fall and winter he sold insurance 
for the Penn Mutual in York, Pa. When 
induced to try professional baseball he 
was finishing his Freshman year at 
Pennsylvania State College. With no 
minor league experience, and kut a 
mere slip of a boy who had just passed 
his twentieth birthday, he surprised the 
baseball world by making good imine- 
diately with the Cardinals. He is not 


only a real student of the game, always 
willing to learn, but keeps himself con- 
tinuously in training. He is a natural 
athlete, and perhaps the fastest man in 
the big leagues today. His speed has 
enabled him to cover an immense 
amount of ground in the outfield, ard 
we actually expect him to lead his 
league in stolen bases this season. He 
will hit close to .300 or better in spite 
of the fact that he bats in second place. 
7. * - 


Bert Mills is editor of the “Bankers 
Life Bulletin,” published by the Bank 
ers Life of Iowa. An unique honor is 
being paid to him as the agents of the 
Company are having a “Bert Mills 
month.” 

* o * 


G. Danforth Williamson, a prominent 
Jersey City agent, is to marry Rachel 
P. Larter, of Newark, on June 2. The 
ceremony will be performed in Sum- 
mit, N. J. Mr. Williamson is an agent 
of the best type, and has always been 
interested in the state association of 
local agents. He has a large acquain- 
tance among Company officials, 

* * « 

Albert J. Ralston, who has been elect- 
ed president of the National Life As- 
surance Company of Canada, succeed- 
ing the late Elias Rogers, has been gen- 
eral manager of the Company for the 
past sixteen years. The Company has 
$30,000,000 insurance in force. George 
W. Beardmore has been elected first 
vice-president, succeeding Mr. Ralston. 
Frederick Sparling has been elected 
assistant general manager. 

* * « 

Lincoln K. Passmore, of the Penn 
Mutual Life, has been re-elected vice- 
president of the Philadelphia Bourse. 





NEW SPECIAL AGENT 

The Milwaukee Mechanics’ Insurance 
Company announces the appointment 
of Osborne H. Day as special agent to 
assist state agent Robert W. Wechsel- 
berg in New York State. Mr. Day 
comes from the office of the Phoenix of 
London in New York City, with whom 
he was employed as an examiner. 


THE LATE J. T. DAVIES 

Julien T. Davies, who died following 
an attack of pneumonia in Boston, was 
counsel for the New York Fire Insur- 
ance Exchange in its three important 
actions which that Exchange has had, 
i. e., the Tanenbaum case, the Cutter 
case and the sprinkler case. 


PITTSBURGH BUILDING 
An insurance exchange to house 
companies, agents and brokers, is a 
possibility in Pittsburgh. John A. Dal- 
zell is active in the promotion. 


RECLAMATION DEPARTMENT 

The Detroit Cadillac Motor Car Co. 
has established a reclamation depart- 
ment, one of the functions of which is 
the salvage of wrecked Cadillac auto- 
mobiles or parts of same, Edward C. 
Becherer is manager. 








WATER WORKS CONVENTION 

The American Water Works Associa- 
tion is to hold its 40th annual conven- 
tion in Montreal on June 21-24. Carle- 
ton E. Davis is president. Included in 
the meeting will be a chemical and 
bacteriological section. 





NEW YORK HOME FOR U. S. F. & G. 

The U.S. F. & G. is negotiating with 
the Mutual Life for the purchase of 
the five-story office building at Liberty 
and William streets. 





Secretary Louis Wiederhold, Jr., of 
the Underwriters’ Association of the 
Middle Department, during April se- 
cured fifteen new members for the Na- 
tional Fire Protection Association. 
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Hard Jolt Given 
Conran Sprinkler 


TESTS MADE AT RAILROAD PIER 








Some Important Principles of Sprinkler 
Construction Not Observed; Dis- 
tribution of Water 





An exhaustive series of tests of the 
Conran automatic sprinkler on a rail- 
read pier in Newport News has been 
circulated among insurance men and 
engineers and it is pertinent at the 
present time in view of the con- 
troversy (now in court) between Willis 
Robb, manager of the New York Fire 
Insurance Exchange and Superinten- 
dent Phillips of New York State, based 
on the refusal of the Exchange to give 
a rating credit for the Conran sprink- 
ler, the Conran system not having the 
endorsement of the Underwriters’ 
Laboratories. 

The tests took place in a two-story 
structure on the pier, the building be- 
ing 140 feet wide and 600 feet long. 
The sprinkler was supplied by an eight 
inch line connected to gravity tank and 
fire pumps, the water at the shore end 
being supplied by Siamese fire and 
steamer connections respectively. Those 
who made the tests were railroad offi- 
cials, government officials, fire depart- 
ment authorities and others. The first 
floor had a ceiling 15 feet high, the 
second floor showed a distance of 25 
to 30 feet to the peak of the roof. The 
closest of spacing resulted in each 
sprinkler covering about 300 square 
feet of floor space. The sprinklers 
were installed in August, 1919. Usual 
tests were given in which pans of alco- 
hol on trucks were used as was cotton 
waste saturated in alcohol, Twelve 
heads were tested, and in one test only 
one head operated. In some of the 
tests, after holding a torch against the 
head for a definite period, no effect be- 
ing produced, the fusible device was 
knocked out by a pole in which cases 
water issued. In the matter of dis- 
tribution of water from sprinklers in 
the case of one head which revolved a 
fairly uniform distribution of water on 
the floor was obtained over a circle of 
17 to 19 feet in diameter about the 
head. This permitted the circles at 
the floor to meet, but not overlap as 
they should. As a result, unprotected 
floor spaces were left. However, cir- 
cles would not even meet at levels 
somewhat below the floor due to the 
course of water from the head. At the 
ceiling, a circular area four feet to five 
feet in diameter only was wet. Part 
of the ceiling was not wet. Thus, the 
important principle of protecting the 
joist channels and girders of this type 





cf construction was not observed, 

In another test no results had been 
obtained after the application of the 
torch for about four minutes and thirty 
seconds, <A sprinkler head was re- 
mcved and it was found that fusible 
metal had melted, that links had not 
opened or come apart. It was also 
found that there was no water in this 
section of the system as a six inch Con- 
ran valve controlling section had not 
opened. Numerous efforts were made 
to open the valve, but were of no avail. 





TONGUE-TIED AND PEN BOUND 





Fire Insurance Examiner Gets Call 
From Boss For Discussing Side- 
liner with Fellow Examiners 





Recently, an examiner of a fire insur- 
ance company read a paper on a side- 
liner before a meeting of men in hig 
own Office. The Eastern Underwriter 
wrote to him for some pazes of the 
manuscript with the result that a few 
days later this astonishing reply was 
received: 

“Thanks for your invitation to send 
you some of my paper, but I beg to say 
that much to my chagrin IT was ‘called 
on the carpet’ by one of the powers 
that be at this end of the line for pre- 
suming—me, a mere examiner--to talk 
about one of the company’s policies be- 
fore a meeting of my fellow examiners. 
It will, therefore, be seen that not only 
am I tongue-tied, but pen bound, and 
much as I would like to somply with 
your request I shall be unab]e to do so.” 





NEW RE-INSURANCE COMPANY 





Great Western Fire Organized by Inter- 
ests Associated With Marquette 
National 





The Great Western Fire Insurance 
Company has been organized by inter- 
ests connected with the Marquette Na- 
tional Fire Insurance Company of Chi- 
cago and will do a re-insurance busi- 
ness. Ninety-five per cent of the stock- 
holders who optioned shares before the 
Great Western was incorporated, have 
already subscribed for shares in the 
new company which will do a re-insur- 
ance business. 

The Marquette National has had a 
prosperous year so far, the volume of 
business exceeding 1919 volume for the 
same period by fifty per cent. 





WILL PAY BONUS 
The Liverpool & London & Globe. has 
advised its home office employes that 
hey are to receive a ten per cent sal- 
ary bonus. 


OIL FUEL AT PRINCETON 
Princeton University has installed an 
oil burning system at its power plant. 





Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


THE AUTOMOBILE== 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


$2,000,000 


ASSETS 


$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 


$6,966,656.56 


SURPLUS TO POLICYHOLDERS 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 


$4,055,550.67 


FIRE AND ALLIED LINES 


Automobiles, Aircraft, Floaters. 


Affiliated with 

























FIRE—THEFT—COLLISION—PROPERTY DAMAGE 





1841 


Asurance (. 


OF NEW HAVEN. CONNECTICUT. 
RIOT and CIVIL COMMOTION—EXPLOSION 


SPRINKLER LEAKAGE 
AUTOMOBILE 








MARINE AND FIRE 
INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, NEW YORK 











LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 68-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth ine, Co. of N. Globe & Rutgers Insurance Ce 
British, Ins. Co., Léd. of London 
“ Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia, Assce. Corp. of Londos 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6870-6871-68T2 
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Everybody Had Good Time at 
Globe’s Cornerstone Laying 





Six-Story Home of Globe Indemnity, Liverpool & London & Globe 
and Thames & Mersey, Built in Renaissance Style—Auditorium, 


Sleeping Quarters, 


Co-Operative. Store and Lunch 


Rooms Among Features 


Do you think that a cornerstone lay- 
ing is a solemn, prosy ceremony with 
the president, vices, the secretary and 
and the distinguished visitors standing 
around in silk hats, long faces and long 
coats, the chief dignitary with a trowel 
in his hand, while the audience tries to 
look interested and is secretly wonder- 
ing how long the event is to last? 
Not so with the cornerstone laying par- 
ticipated in by A. Duncan Reid, Hugh 
k. Loudon, and other spectators in 
Newark on Monday when most of the 
Globe and L. & L. & G. and Thames & 
Mersey employes had their first view of 
the new building being put up by the 
Globe Indemnity Company and which 
will be occupied by that company, the 
L. & L. & G. (the parent company) and 
the Thames & Mersey. 

The Newark cornerstone laying had 
a lot of jazz in it. The speeches were 
short and all over almost before they 
started. The movies were on hand to 
catch everything and record the event 
for posterity, There was a big banquet 
and minstrel show and a ride around 
Newark and suburbs in order to show 
representatives of the Company who 
live in the Bronx and Long Island what 
Newark looks like, a city which most 
New Yorkers know only as a place 
from which people come to take up the 
seats at the restaurants and theatres 
on Saturday nights. 

When the last twang of the banjo 
was heard at the minstrel show near 
the mid-night hour, Fred J. Cox, presi- 
dent of the agents’ association, and 
numerous other agents, went to Prest- 
dent Reid and said: “Dunc, we have 
not enjoyed ourselves so much since 
we saw the historic bout pulled off by 
‘Joe’ Button, the Virginia insurance 
commissioner, and ‘Charley’ Dodd of 
the Royal at Louisville, Ky. If you are 
going to pull off an event of this kind 
again, don’t overlook us.” 

The hour scheduled for the laying of 
the cornerstone of the new building, 
which is six stories high and which 
will be one of the most beautiful in- 
surance homes in the country, was 
f o'clock, but fifteen minutes before 
that time, some workmen in the build- 
ing carelessly placed a long plank near 
the chimney of a donkey engine and 
soon there was a blaze, smoke and a 
cry of fire. Almost in a twinkling, half 
of the fire department in Newark was 
on hand, making so much noise that a 
tremendous crowd was drawn. Tom 
Moffatt, Globe representative in New- 
ark, who goes to all fires, was one of 
the first arrivals and being a repre- 
sentative of the Globe, he made a hur- 
ried examination of the loss, which in 
view of the 80 per cent co-insurance 
clause, builder's risk and other cover- 
ages, he figured at thirteen and a half 
cents. 

Harry Mitchell, former general man- 
ager of the Commercial Casualty, was 
one of the spectators at the fire, watch- 
ing it from a grandstand seat in an 
automobile. Just as the last of the fire 
apparatus left, A. Duncan Reid and H. 
R. Loudon arrived upon the scene and 
seemed to be much surprised. The 
thousands of people drawn by the fire 
remained for the cornerstone laying, 
because everybody in Newark knows 
about the fact that three more insur- 
ance companies are coming to town to 
join the already large insurance colony 
of ty h the people of the city are very 
prouc 

The ceremonies were opened with a 
brief prayer by the Reverend Luke 
White of St. Luke’s Church, Montclair. 


A short talk was then made by Chair- 
man Walker C. Hubbard of the Globe’s 
board of directors, who put a sealed box 
in the cornerstone with the following 
contents: history of the Globe Indem- 
nity Company, list of directors, pho- 
tographs of the general manager of the 
company in Liverpool, and of Henry 
W. Eaton, for many years United States 
manager of the L. & L. & G., who un- 
fortunately because of ill health could 
not attend the cornerstone laying; pic- 
ture of the Globe’s present building at 
45 Liberty Street, picture of the first 
room in which the company did busi- 
ness, photograph of the building in 
Newark, copies of articles of incorpora- 
tion and charter, first policy issued by 
the Globe, copy of its December 31, 
1919, financial report, the list of em- 
ployes who served in the great war, 
copies of the London “Times” and 
three New York daily papers, no copies 
of insurance papers, copy of book de- 
scribing the fifty years’ work of the 
L. & L. & G. in the United States. 

Mr. Hubbard was followed by Man- 
ager’ Reid, who briefly sketched the 
career of the Globe from its small be- 
ginnings to its present large propor- 
tions. The ceremonies were closed by 
a benediction given by Bishop Lines of 
Newark, 

Just as everybody was about to leave, 
George Yuengling of the bond depart- 
ment, ran up to Manager Reid and 
showed him the first bond signed in the 
building. Holding the bond _ aloft, 
George was photographed by one of the 
movie operators. 

Before leaving the scene for an automo- 
bile ride around the city, the employes 
of the Globe and L. & L. & G. displayed 
great interest in the sixth floor of the 
building, which is to be utilized for 
recreation and the convenience of the 
officers and employes of the company. 
There will not only be a cafeteria and 
private dining rooms, but also a roof 
garden and promenade, A _ small in- 
firmary and sleeping quarters for visit- 
ing officers are also provided for. Not 
the least interesting feature of the 
building will be a co-operative store for 
the accommodation of the employes 




















in 1788. 


Its faith is in AMERICA 


Let us serve you. 


Metropolitan District 
Charles G. Smith, Agent 
1 Liberty Street 


SERVICE 


SPRINGFIELD 


Fire & Marine Insurance Co. 
SPRINGFIELD, MASSACHUSETTS 
CASH CAPITAL $2,500,000.00 


Incorporated in 1849 in the State of Massachusetts, the SIXTH of 
the thirteen original states in the Union, ratifying the Constitution 


The SPRINGFIELD has a proud heritage, and for SEVENTY-ONE 
years has maintained its high ideals in underwriting and is today as 
always a strong, reliable AMERICAN company 
in the AMERICANIZATION MOVE- 
MENT and in the highest type of service. 


A. W. DAMON, 


NEW YORK OFFICES 


DEPARTMENT 
George A. Hill, Jr., Special Agent 
1 Liberty Street 


President 


Marine Department 
Talbot, Bird & Company, Inc. 
General Marine Managers, 
63-65 Beaver Street 











TOTAL ASSETS - - 
TOTAL LIABILITIES’ - 
NET SURPLUS ~ - 


O. J. PRIOR, President 











INCORPORATED 1868 


” The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


1920 


- - - $1,448,852.62 
847,154.95 


601,697.67 
W. M. CROZER, Secretary 























and an auditorium complete with all its 
appointments. 

Following the ride through the beau- 
tiful city of Newark and its suburbs, 
all hands gathered at the Robert Treat 
Hotel, where there was a banquet and 
minstrel show, the artists being repre- 
sentatives of the Globe and the L. & L. 
& G. The talent unearthed was re- 
markably good. This feature of the 
entertainment was in charge of Mr. W. 
J. McCaffrey, general superintendent. 
T. J. Grahame and Nat Trautman were 
active in the rehearsal and other de- 
tails of the affair. 

The new building has been designed 
according to the old architecture of 
Italy during the Renaissance period of 
the Florentine School, at the time of 
Leonardo da Vinci and Michelan- 
gelo. The Plazza de Municipio at 
Florence is the inspiration for the ar- 
chitects in the execution of the build- 
ing. The stone work which is. of In- 
diana limestone has been carefully se- 
lected for its character and texture. 
The first story is twenty-four feet in 
height with a series of arches twenty 
feet high, making an imposing, digni- 
fied, monumental picture, Above this 


series of arches a balcony carries about 
the building for its entire length, re- 
turning on both Halsey and Washing- 
ton streets elevations. It will form the 
base for a second row of arches dupli- 
cating that of the first story. This will 
all be crowned with a fitting cornice 
ornamented symbolically of the charac- 
ter of the business which is carried on 
within its walls. There are interesting 
bits of ornamentation about the build- 
ing such as shields upon which the 
Great Seal of the United States will 
be carved out of stone, together with 
that of the seals of New Jersey under 
which this company will be doing its 
business, and the seal of New York 
under which they are incorporated, to- 
gether with the seals of the parent 
company, the Liverpool & London & 
Globe Insurance Co., showing the seals 
of Liverpool and London. 

On the ground floor at the center of 
the building and facing the Park is the 
main entrance, a corridor, 17 feet wide 
with a barrel vaulted ceiling 24 feet in 
height. This entire entrance corridor 
will be lined with a warm sepia toned 
stone procured from the North West. 
Ornamental wrought iron grills and 
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gates will add a finishing touch to the 
monumental appearance of this en- 
trance hall. 

The building will be fireproof 
throughout as the passerby will note, 
of steel construction, with reinforced 
concrete floor arches. There will be in- 
corporated into its construction metal 
sash, fireproof stairways, and parti- 
tions, making a complete and modern 
fireproof structure, 

In planning the new office the Globe 
has had in mind primarily the con- 
venience and comfort of its staff com- 
bined with efficiency in the transaction 
of its business. 

The entire building will be heated 
and ventilated through an automatic 
system. 

The location is most fortunate in- 
deed, since it faces Washington Park 
for a distance of 220 feet between Hal- 
sey and Washington streets, having an 
unobstructed exposure that is most de- 
sirable. The site is within easy access 
of all transportation facilities of New- 
ark and its surrounding suburbs, being 
five minutes’ walking distance from the 
Hudson Tubes. 

Frank Goodwillie is the architect. 





NEW CHIMNEY ORDINANCE 

The National Board of Underwriters 
has prepared a Chimney Ordinance 
which is the result of numerous re- 
quests and is adaptable not only as a 
municipal law, but is also suitable for 
individual use as a safe guide for the 
construction of any chimney intended 
for moderate temperatures. The Oridi- 
nance is believed to represent the very 
best practice and it is hoped it may be- 
come a recognized standard. 


WITH EGBERT, BAGG & CO. 
Stuart F. Day, Utica agent for the 
Phoenix, Commercial Assurance and 
Insurance Company of Pennsylvania, 
has become associated with Egbert, 
Bagg & Co., also of Utica. 
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.eAutomobile Insurance... 


Fire— Theft—Collision 


— and — 


Property Damage 


The New York Underwriters Agency 


announces the establishment of an AUTOMOBILE DEPART- 
MENT issuing a full coverage policy, except personal liability. 
Service and facilities to AGENTS will parallel the same un- 
excelled standard of efficiency which has characterized every 
undertaking of this organization during its entire career of 


more than a half century. 


A. and J. H. STODDART 


100 William Street, New York 














Head Office, 100 William Street, NEW YORK 
Western Dept., Insurance Exchange, CHICAGO 
Pacific Dept., 222 Sansome St., SAN FRANCISCO 








COLUMBIA 


Insurance Co., New Jersey 


—holds its service at the service of the 
American Agent, offering secure satisfac- 
tion, and the facilities for growth. 
KNOWN 








TRUSTED 





MARINE AND AUTOMOBILE 


VALUED 


FAIRVIEW MISUNDERSTANDING 





Bergen County Town Re-Classified By 
Atlee Brown; Not Camden 
Suburb 





The fact that there are now two Fair- 
views in New Jersey has caused a mis- 
understanding in the matter of the re- 
classification of a number of towns by 
the Atlee Brown Rating Bureau. Mr. 
Brown recently sent out a notice of the 
different towns which have been re- 
classified and among them was Fair- 
view which is in Bergen County. Some 
of the other towns with new classifica- 
tions are in the neighborhood of Cam- 
den, N. J. Recently, Yorkship Village, 
a suburb of Camden, was taken into 
that city and the name changed to 
Fairview, so when Mr. Brown's notice 
came out, the new classification bring- 
ing with it an increase in rates, some 
of the agents in Camden thought that 
rates for Fairview, Camden, had been 
advanced, and a story to that effect was 
published in The Eastern Underwriter, 
being sent by its Philadelphia corre- 
spondent who lives in Camden. Cam- 
den rates have not been changed in the 
Fairview section or otherwise, 


KING SUCCEEDS RICHTERS 





Will Be in Charge of Special Risk De- 
partment of Niagara Fire In- 
surance Co. 





J. S. King, State agent in New Jersey 
for the Niagara, is to take charge of 
sprinklered risks department of the 
Company, succeeding J. C. Richters, 
who has resigned to become a consult- 
ing insurance engineer up state. 


NEW AUTO DEPARTMENT 
The New York Underwriters’ Agency 
has opened an automobile department 
in charge of J. A. Reid, who has been 
with the eastern underwriting depart- 
ment of the company for some years, 
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Postal Fire’s Mail- 
Order Proposition 


WILL ENTER THREE STATES NOW 


Starts By Writing Dwellings and 
Household Furniture; Head- 
quarters in Cincinnati 
The prospect of having dwelling 
houses and household goods insured 
by mail is brought within measurable 
distance by the incorporation at Colum- 
bus last week of the United States 
Postal Fire Insurance Company, with 
offices in the St. Paul building, Cin- 
cinnati. Authorized capital and sur- 
plus are $100,000 each, As soon as the 
amount is subscribed, the company will 
begin business in Ohio, seek entry in 
Indiana and Kentucky, and increase 

capital and surplus to $250,000 each. 
Dr. J. N. Garfunkle, who was one of 
the organizers of the Ohio National 
Life, is directing the preliminary op- 
erations, and has associated with him 
a number of Cincinnati capitalists. 
Clore, Schwab & McCaslin are general 
counsel. The head of this firm is pres- 
ent postmaster of Cincinnati, and was 
one of the organizers as he is one of 
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ONG EXPERIENCE = 


“The Great Fire Insurance Company of the World” 


the directors of one of the life com- 
panies at Columbus. 

It is planned to begin business by 
writing dwelling houses and household 
goods only, and if success is achieved 
to branch out into mercantile and in- 
dustrial lines. A managing underwrit- 
er will be employed and the territory 
entered will be covered by inspectors 
operating out of the home office. The 
fuct that all applications will be by 
mail is-expected to operate for the re- 
duction of moral hazard, lest incen- 
diarism or arson bring the assured in 
conflict with the Federal postal laws. 

Business will be written at stock 
rates, less the commission usually al- 
lowed to agents in the territory in 
which the property is located. 





BLACK TOM CLAIM PAID 





Sugar Refiners Who Lost in Explosion 
Get Check For $448,000 





B. H. Howell, Son & Co., sugar re- 
finers, have received a draft from the 
Lehigh Valley Railroad Company for 
$448,101.18, in full payment for claims 
growing out of the Black Tom Island 
explosion. The entire insurance in- 
volved in the suits against the railroad 
company amount to about $3,400,000. 
After the Howells are paid and the 
legal expenses and fees cared for the 
insurance companies will receive be- 
tween seven and eight per cent of their 
gross loss. 
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Will Try to Curb 
Company Fleets 


CINCINNATI ASSOCIATION BUSY 





Gives Its Definition of a “Fleet”; Who 
Can Be Member of 
Association 





Steps to curb the activities of com- 
pany fleets operating in Cincinnati ter- 
ritory, where one or more members of 
the fleet are not members of the asso- 
ciation, are contemp!ated by the Cin- 
cinnati Fire Underwriters’ Association. 
At the meeting of the organization just 
Friday, the following amendment to 
constitution and by-laws was presented: 

“No member of this association shall 
represent any fire insurance company 
which has an agent within the jurisdic. 
tion of this association who is not a 
member of this association. Nor shall 
any member of this association accept 
the agency of any fire insurance com- 
pany which is part of a fleet or group 
of companies, if any one of the com- 
panies of such fleet or group have an 
agent within the jurisdiction of this 
association who is not a member of 
this association. 

“A fleet or group of companies shall 
be any two or more companies which 
may have as officers one or more of 


the same persons, or which may be 
represented by the same general agent, 
field, state or special agent.” 





LOWER TRACTOR RATES 





Steps in the West To Secure a Reduc- 
tion; Not Much Being 
Written 





Preliminary steps to securing a re- 
duction on tractor rates, which are gen- 
erally conceded to be the biggest fac- 
tor in holding down the volume of trac- 
tor business written, were taken at a 
meeting in Chicago of officials of com- 
panies writing tractor insurance, for 
the purpose of working out a new 
schedule of rates. Automobile superin- 
tendents say that very little tractor 
business ever will be written at the 
present rates, which were promulgated 
in May, 1917, by the farm writing com- 
panies. Recently two automobile writ- 
ing companies in Western Conference 
territory, with good sized agency 
plents, announced materially decreased 
trector rates and have succeeded in 
attracting considerable business as a 
result. Their action is believed to have 
stirred up the other companies to a 
recognition of the necessity for a re- 
vision of rates. 

There is also a renewed agitation 
aiong the line of having the Western 
Automobile Underwriters’ Conference 
assume supervision over tractor busi- 
ness. 
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Automobile Plans New Company Has War Memorial Book oe ee et ae 
Nearing Completion Interesting Directorate of Northern Assurance British Army and in the Navy. The 


MEETING LATER THIS MONTH 





Committee of Nine Framing Definite 
Proposal for Changes in Con- 
ference Constitution 





When the National Board of Under- 
writers meets in New York May 27, 
it is expected that members interested 
in automobile matters will come pre- 
pared for a two days’ stay in New 
York. At that time the Committee of 
Nine, headed by Robert M. Bissell, ex- 
pects to be in position to make con- 
crete proposals regarding the recon- 
struction of the constitution and by- 
laws of the National Automobile Un- 
derwriters’ Conference. 

This week the two sub-committees, 
representing fire, marine and casualty 
cumpanies, reported t» the Committee 
of Nine and that committee held what 
piobably will be its last meeting before 
the assembling of the National Board 
members. : 

Since the Committee of Nine, com- 
posed of insurance company executives, 
was appointed a short time ago !t has 
been actively at work on automobile 
problems and among other things has 
been securing lists of general agencies 
throughout the country. As has been 





NATIONAL CAPITAL WRITING 





On Board Are Druggist, Realty Man, 
Baker, Merchant, and Others; 
Its Officers 





It is generally conceded that the Na- 
tional Capital Insurance Co. of Wash- 


ington starts with a good name, This 
Company, which commenced doing 
business in January this year, with 


$100,000 capital and a surplus of $10,- 
000, has a directorate on which are a 
baker, a druggist, a merchant, a physi- 
cian, real estate, insurance men and 
others. It will write fire, automobile 
and plate glass breakage. 

George R. Repetti, the president, is 
a Washington real estate and insur- 
ance man. 

John C. Yost, the first vice-president, 
is president of a savings bank. 

J. A. Donohue, second vice-president, 
is president of the Donohue Motor Co. 

William N. Payne, Jr., secretary, was 
branch manager of the Royal in East 
Washington, D. C. 





announced in The Eastern Underwriter, 
an entirely new agency and commission 
rule is contemplated for various sec- 
tions of the country. 


TOTAL CASUALTIES WERE 335 





Fifty-nine Representatives of Company 
Were Killed; Many Decorations Won 
By Insurance Men 





What part men of the Northern As- 
surance Company took in the war is told 
in a beautifully executed volume just 
received from London, This work con- 
tains a personal note by C. H. Leach 
and a foreword by Lord Milner. 

At the time the armistice was signed 
Northern men on service, including cas- 
ualties, was 335; killed or missing, in- 
cluding those presumed killed, 59; 
prisoners, 12. Since then two others 
have died in service. 

The toll of gallant dead is extremely 
heavy—18 per cent of those who serve. 
The distinctions gained- by Northern 
men comprise: 

English decorations:— 


Bar to the Military Cross...... 1 
See CNUE k pa odes cacsduawes 14 
Distinguished Conduct Medal... 1 
ee ere 4 
Meritorious Service Medal...... 4 
Mentioned in Despatches....... 8 
Foreign decorations: 
eo re 1 


aa! 


list is an imposing one. Most of the 
volume, which contains 200 pages bound 
in a beautiful shade of blue calf, is de- 
voted to a personal record of those fal- 
len in the service of their country. The 
portrait of each man is shown and this 
section is followed by a record of ‘I's- 
tinctions won by surviving members cf 
the company’s staff. 

Altogether this record and the man- 
ner in which it has been preserved is 
deserving of the highest praise. 


FUEL OIL FIRES 





Than Three Hundred at San 
Francisco; 98 at Presidio 
Reported 


More 





The movement throughout the coun- 
try, more emphasized on the Pacific 
Coast than anywhere else, of installing 
fuel oil equipment for domestic uses 
is attracting the attention of under- 
writers and engineers. At the recent 
meeting of the National Fire Protec- 
tion Association, the statement was 
made that there have been 300 fires 
from this cause in San Francisco and 
vicinity, and that 98 of them have been 
at. the Presidio, Fuel oil for power is 
being installed in industrial 
plants. 


many 
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Sidelights on New 
Secretary of Agents 


W. H. BENNETT POPULAR IN WEST 








Local Paper Wanted Him Nominated 
for Attorney General; Pleased 
Fire Marshals 





From correspondents in Illinois The 


Eastern Underwriter has received a 


number of sidelights on 
Walter H. Bennett, the new secretary 
of the National Association of Insur- 
ance Agents, who assumes office on 
June 1, For instance, in the Fall of 
1911 the Quincy “Daily Journal,” pub- 
lished in his home town, came out for 
him as candidate for attorney general, 
although Mr. Bennett wasn’t a candi- 
date, or hadn't even thought of it. In 
this editorial the “Daily Journal” said: 

“Why not Walter H. Bennett for At- 
torney General? He is in every way 
capable; and is in the flush of vigorous 
young manhood, If we have good judg- 


interesting 





BENNETT 


WALTER H. 


ment in Adams County and hereabouts 
Mr. Bennett can be put on the next 
state ticket for that office, and we shall 
be proud of his candidacy.” 

As Bennett is a Democrat and Illinois 
at that time was more than 100,000 Re- 
publican it looked like a foolish propo- 
sition, and the crown was respectfully 
declined, Then came the Chicago con- 
vention; the fight between Roosevelt 
and Taft, the split in the G.O.P., and 
the entire Democratic ticket was elect- 
ed in the Fall of 1912. 

Soon after the inauguration of Gov- 
ernor Dunne in Illinois, with whom Mr. 
Bennett had a slight acquaintance, he 
asked Bennett to come to Springfield 
to talk over some matters with refer- 
ence to state politics, offering him the 
position of State Fire Marshal. Ben- 
nett said to him that he never had had 
any experience riding behind a team 
of prancing horses hitched to a fire en- 
gine and no ambitions along that line. 
The Governor said that as he under- 
stood it that was not quite the situa- 
tion; that there seemed to be an op- 
portunity of doing some real construc- 
tive work along the fire prevention 
lines; that C. J. Doyle, afterwood secre- 
tary of state of Illinois, and now asso- 
ciafe general counsel of the National 
Board of Fire Underwriters had or- 
ganized the department,and made quite 
a success of it, and he was anxious to 
have the work started by Mr. Doyle 
continued, Nevertheless, Bennett de- 
clined the position. 

About six months later the Governor 
called him back again and said that 
he was not able to find the person he 
wanted for this position and insisted 
on Bennett taking it. 

“T gained 


the subject and changed my views en- 


tirely with reference to the duties of 
State Fire Marshal and finally accepted 
the position,” said Mr. Bennett. 

During his tenure of office “Fire En- 
gineer,” published in New York, print- 
ed an editorial, saying: 

“Walter H. Bennett is an executive, 
a conservator and a constructor. While 
other state fire marshals are doing 
good and increasingly valuable work, 
there is not one of them who is doing 
a finer service in a more effective way 
than this same state fire marshal, Wal- 
ter H. Bennett. 

“Clearly Mr. Bennett has solved what 
is to most men insoluble: the problem 
of the general failure of mankind to 
get more than 10 per cent of his poten- 
tial into action. When a man can come 
to realize as clearly as does Mr. Ben- 
nett, that all men are interdependent, 
that all must work together for the 
common good, and that loyalty is some- 
thing you cannot buy, then will come 
the dawning of a day whose accom- 
plished results will make what we have 
done seem like a mole hill to a moun- 
tain.” 


PENNSYLVANIA AUTO FIGURES 

The Pennsylvania premium income 
of companies writing automobile lines 
will show a very large increase over 
1919 if the receipts of the automobile 
division of the State Highway Depart- 
ment can be taken as a criterion. The 
revenue of the State for this source 
during the twelve months of 1919 was 
$5,106,000. On May 15 of this year the 
receipts exceeded $6,250,000. More 
than 415,000 pneumatic tired machines 
had been Jicensed on the above date 
and about the same number of solid 
tired machines and trucks. This is ap- 
proximately 25 per cent ahead of the 
corresponding portion of 1919. 





New Paterson Firm 
brokerage firm has 
Paterson, N. J., by 


A, new insurance 
been organized in 


Joseph Delaney, former’ circulation 
manager of the “Passaic Herald”, and 
his brother-in-law, Lewis A. Ryan. The 


office of the firm is located in the Pater- 





son Savings Institution Building. 
The National Jewelers’ Mutual Fire 
of Neenah, Wis., had premiums last 


year of $34,586. 








BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E, 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric.-G. Falls- 
Niag.-Great Am.-Home. 


CLINTON J. AYRES 
70 Main Street 
SARANAC LAKE, N. Y. 

















a little information about 





National Liberty 


INSURANCE COMPANY 
OF AMERICA . 


{(ncotporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1920 


Cash Capital ....... $ 1,000,000.00 
PASSE 665s cscctagen 10,748,246.37 
Liabilities, 
Capital 
Net Surplus ........ 
Surplus to Policy 


Holders ..... te 4,109,647.98 


EAD OFFICE 
709-717 SIXTH AVENUE, -- 41st Street, 
NEW YOR 


198.39 
3,109,647.98 


7,638,5 























“The Leading FIRE INSURANCE Co. of America’”’ 


WM. B. CLARK, President 


NOM Gicneae aye. 
Losses Paid over $183,000,000 
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(PENNSYLVANIA STANDARD) 
JANUARY 1, 1920 


CashCapital - - - - $1,000,000 
Premium Reserve - ° - - 3,622,274 
Surplus to Policyholders  - ° 1,9&4,749 
Assets - - - - - - 6,176,156 


Agents writing Fire, Tornado, Rent, 
Business Interruption, Leasehold, 
Profit, Sprinkler Leakage, Explosion 
and Riot Insurance, also Automobiles 
against Fire, Theft, Collision and Prop- 
erty Damage, find the NATIONAL 
UNION a valuable acquisition. Faith- 
ful service and surprisingly good facil- 
ities are accorded as a matter of course. 
For enterprising agents it is a good 
eae 44 every test that counts. 
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NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 
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Seek Conference On 
Theft With Shippers 


UNDERWRITERS REQUIRE AID 


Committee Decides Mutual Co-opera- 
tion Necessary to Reduce Hazard 
and Punish Culprits 





Marine underwriters are going to 
seek to solve the theft and pilferage 
problem by inviting more co-operation 
from manufacturers and other com- 
mercial men in preventing wholesale 
thefts and bringing culprits to justice. 
This’ step was virtually decided upon 
at a meeting Tuesday of the committee 
of seven, appointed by Hendon Chubb, 
president of the American Institute of 
Marine Underwriters, to devise ways 
and means of reducing the theft hazard. 
The committee consists of Messrs. 5. 
Bird, Jr., chairman; Wm. H. McGee, 
Ss. D. McComb, W. J. Roberts, E. T. 
jarry, H. H. Reed, and W. A. W. Bur- 
nett. Conferences were held Tuesday 
morning and afternoon and _ various 
suggestions for relief were advocated 
by those members present, 

Although no definite action was taken 
it is the sense of the committee that a 
conference of shippers and insurance 
men should be held in the near future, 
and steps to that end are being made, 
Pending the decision of the underwrit- 
ing market several offices continuing 
to write theft and pilferage have in- 
formally adopted the British agree- 
ment, which makes the shipper liable 
for twenty-five per cent of each loss, 
while other offices are accepting theft 
risks under the same conditions as be- 
fore but at slightly advanced rates. 

An English broker expressed his 
opinions of the new agreement in a 
letter to the editor of “Fairplay”. He 
wrote in part as follows: “With all due 
respect to the underwriters who have 
signed the recent agreement relating 
to risks of theft, pilferage, and short 
delivery, I venture to suggest that the 
agreement shows a certain lack of com- 
mon sense and appreciation of the 
proper functions of underwriters. Ad- 
mittedly claims arising from theft, pil- 
ferage, and short delivery are serious, 
but the remedy is surely the same as 
claims arising 


in the case of heavy 
from other causes, namely, an ade- 
quate increase in rate. The bulk of 


theft and pilferage claims occur whilst 
the goods are not in the control of the 
merchant, and, except in cases where 
the risk is enhanced owing to insuffi- 
cient packing, the same additional rate 
for similar classes of goods should be 
applied to all shippers alike. 

“The suggested method of improving 
existing conditions by endeavoring to 
make a merchant run 25 per cent of the 
theft, pilferage, and short delivery 
risks is, I think, a slipshod arrange- 
ment and deprives a merchant of the 


protection to which he is entitled, pro 
vided he is willing to pay for it, and, 
incidentally, encourages him to run un- 
insured in respect of other risks also. 
Being a broker, and, therefore, biased, 
I can hardly urge, as an argument 
against the agreement, the enormous 
increase of “detail which it involves, but 
it is a material point, and without the 
support of brokers, I doubt if the mar 
ket will be able to keep the agreement 
in force.” 





AFTER NEW MEMBERS 

A drive to build up the membership 
has been started by the Pennsylvania 
Association of Insurance Agents and 
will be assisted by an organizer fur- 
nished by the National Association. H. 
M. Bird, who is in charge of the cam- 
paign, is president of the Harrisburg 
Association of Insurance Agents and 
is well and widely known in under- 
writing circles in the State. 
































| Fire Underwriter or Special Agent Available 


Are you interested in acquiring the services of a man of 
known underwriting ability whose managerial experi- 
ence and responsibilities for the past ten years have 
been along constructive production lines, first with a 
leading fire company; then with an important broker- 
age office?) The services of this man, now holding a 
responsible position in New 
in about sixty days.—Address 
“Fire—Special” 
The Eastern Underwriter 
105 William Street 
New York City 


York City, will be available 














New Fire And Marine 
Company Being Formed 
HARTWIG MOSS AGENCY PLAN 





Mate for Union Indemnity 
Merged With Great 
Eastern Casualty 


Running 
Just 





In connection with the merger of the 


Great Eastern Casualty and the Union 
Indemnity, of New Orleans, comes in- 
formation that a new fire and marine 


company is being organized as a run- 
ning mate for the merged casualty or- 
ganizations, 

The fire and marine company is be 
ing put in the field by the Hartwig 
Moss interests, who also organized the 
Union Indemnity a short time ago, The 

















THE HOME 


OF SERVICE | 





In this day of big business, figures 
alone mean nothing. 








All of the leading companies have 
assets, surplus and reserves run- 
ning up into eight figures. 


Today the important things—the 
things that count—are stability 
and service; stability in business 
" methods generally; stability of 

| policy in the conduct of under- 
writing; and stability in the sense 
that the agent, the broker and the 





insuring public can depend upon 
the company under all circum. 
stances and conditions. 








These the Fireman’s Fund has 
demonstrated beyond question. 


The Fireman's Fund has further 
adopted the title for its head office 
building The Home of Service, and 
by doing this has assumed the ls 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 














casualty organization was completed 
with no promotion expense and very 
little, if any, organization expense. It 
is expected that the fire and marine 
company will be handled in the same 
way as the Hartwig Moss office Is re- 
ported to have unlimited capital be- 
hind it in its insurance projects. 

Merging of the Great Hastern Cas 
ualty with the Union Indemnity will 
prove a valuable move by the Great 
Kastern, as the company needed addi 
tional capital to develop as its manage- 
ment wished, The difficulty was that 
this additional capital was not being 
readily obtained within its present or- 
ganization. 

The merger calls to mind the reports 
that have been heard from time to time 
during the past year that Crum & 
Forster were preparing to organize or 
acquire a casualty company. In fact, 
there had been a proposal under con 
sideration between Crum & Forster 
and the Great Eastern Casualty but 
this failed to take definite form just 
at the time’it was expected that a deal 
might be closed. 

Those engineering the merger imme- 
diately got in touch with the Union 
Indemnity and between Saturday and 
Monday the deal was closed, much of 
it being done by wire and telephone, 
but a representative of the Union In- 
demnity was in New York Monday. 

The Hartwig Moss Insurance Agency, 
which is behind the Union Indemnity 
and the new fire and marine company, 
is one of the oldest and largest in the 
South, It was established in 1871. In 
its local department are included the 
Camden, Glens Falls, New York Under- 
writers, Providence Washington, Insur- 
ance Company of North America, Pala- 
tine, Sun, United States Fire, W. Irving 
Moss is vice-president of the New 
Amsterdam Casualty and until the or- 
ganization of the Union Indemnity was 
head of the Hartwig Moss Agency and 
was Southern manager for that com- 
pany in five states. He is now Central 
American department manager for the 
Camden, Glens Falls, North America, 
New Brunswick, United States Fire. 

Moss & Company, Inc., is manager 
for the Camden in Louisiana and Mis- 
sissippi; for the Glens Falls in Arkan- 
sas, Louisiana and Mississippi, and for 
the United States in Arkansas and Mis- 
sissippi. 


JERSEY CLUB OFFICERS 

At the annual meeting of the New 
Jersey Special Agents’ Association C, 
G. Baxter, Fidelity-Phenix, was elected 
president; L. H. F. Peck, Providence- 
Washington, vice-president; H. L. Den- 
ny, American, secretary; C. H. Ebbetts, 
treasurer. 

The executive committee consists of 
Frederick H, Ackerman, National Un- 
ion; G. E, Stecher, Home; G. M. Em- 
mons, Firemen's; William Morrison, 
Hanover; M. B. Jones, Queen. 





Henry Evans, president of the Amer- 
ican Eagle, Continental, Fidelity-Phen- 
ix, has returned from the West. 
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First Reinsurance 
Stock Brings $788,325 


AUTHORIZED BY WILSON 





SALE 





Many Insurance Companies Listed As 
Stockholders; Company to Be 
Important Factor 
Following a meeting of the stock- 
holders of the First Reinsurance Com- 
pany of Hartford last week an an- 
nouncement was given out that the 
capital stock of the company has been 
officially sold by Alien Property Cus- 
todian Francis P. Garvan to the Secur- 
ity Trust Company for $788,325. The 
sale was authorized by President Wil- 

son, 

A meeting of the stockholders of the 
new syndicate will be called within 
thirty days to elect a board of direc- 
tors and officers for the ensuing year. 
It is probable that several changes will 
be made at that time in the present 
board of directors in order that the 
new stockholders holding substantial 
shares in the company may be given 
representation. The present board and 
officers, however, will continue to be in 
charge until the stockholders’ meeting. 

It is a safe bet amongst insurance 
men here that H. H. Stryker, president 
and Samuel Ludlow, secretary will con- 
tinue in office under the organization 
of the personnel of the company and 
will enter on an aggressive business 
policy. The present officers of the 
company, it will be remembered, and 
the board of directors as well were ap- 
pointed by the government to take 
over the management of the company 
and conduct it during the war. Mr. 
Ludlow during the present management 
of the company has acted as represen- 
tative of the alien property custodian 
but of course his duties in this line 
came to an end with the final trans- 
ferring of the stock to the new syndi- 
cate. 

The sale of the company brings to 
an end the negotiations which have 
been underway since the first of the 
year with the alien property custodian, 
and brings to a successful conclusion 
the organization of the company as an 
American concern owned entirely by 
Americans. 

The present negotiations were car- 
ried on following three unsuccessful at- 
tempts to sell the capital stock of the 
ccmpany at public auction and _ the 
credit for the success of them is due to 
the members of the syndicate commit- 
tee which had charge of the negotia- 
tions. This committee was composed 
of William S. Conning, Robert W. Hunt- 
ington, Charles D. Lockwood, Samuel 
Ludlow, Jr., H. H. Stryker and Archi- 
bald A. Welch. 

The adjourned meeting at which the 
sale was completed is the meeting 
which has been adjourned from week 
to week since early in January called 
for the purpose of acting on the mo- 
tion submitted by the board of direc- 
tors for the liquidation of the company 
at the order of the alien property cus- 
todian. 

The capital stock of the company 
consisted of 4,505 shares of stock with 
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1 King William Street 
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Excess covers (Fire and Contingency 
contracts) placed with best offices 
and Underwriters. 
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a par value of $100 each and was sold 
at the rate of $175 a share, a total of 
$788,325. The transfer of the stock 
from the Security Trust Company, act- 
ing as syndicate manager to the indi- 
vidual stockholders will be made with- 
in a few days. Sixty-one subscribers 
are listed in the new syndicate sub- 
scribing for from one to 500 shares 
each. A number of large insurance 
companies are represented in the list 
of stockholders. They are as follows: 
Aetna Fire, Aetna Life, Aetna Casualty 
& Surety, Automobile, Connecticut 
General, Hartford Fire, Phoenix Mu- 
tual Life, Security of New Haven, 
United States Fidelity & Guaranty, and 
Preferred Accident. A number of men 
connected with large insurance com- 
panies are also represented as private 
subscribers. 

The executive order directing the 
sale of the property to the Security 
Trust Company as syndicate managers 
is signed by President Wilson and 
countersigned by Secretary of State 
Colby. After outlining the conditions 
of the sale the President gives his 
reasons for ordering it as follows: 
‘““(a) The said shares of stock have 
been thrice offered at public auction 
and no satisfactory bid has been re- 
ceived; a further attempted sale at 
auction would be a useless formality 
and would involve unnecessary ex- 
pense, delay and inconvenience, which 
should be avoided; 

“(b) This sale will enable the com- 
pany to continue in operation, thereby 
conserving its public usefulness as an 
American agency for re-insurance; and 

“(c) A firm offer of $788,325 for said 
4,505 shares has been made to the alien 
property custodian by the Security 
Trust Company, as aforesaid. Suffi- 
cient evidence has been furnished me 
that the offer is adequate as to price 
and satisfactory as to the character of 
the persons, firms and corporations 
comprising the syndicate.” 





CONSIDERING CAPITAL INCREASE 





North River Managers Meet This Week 
To Take Action on 
Proposal 





This week the North River manage- 
ment will hold a meeting at which the 
subject of increasing capital will be 
considered. The present capital of the 
company is $1,000,000, increased from 
$600,000 in 1919. 

During 1919 the North River greatly 
increased its resources, At the close 
ot 1918 assets were reported as_ $5,- 
324,556. December 31, 1919 this item 
stood at $7,463,760. During the past 
year the net surplus was increased 
from $1,409,873 to $2,475,899. 

The net premiums of the com- 
pany last year amounted to $4,401,886. 
The ratio of losses incurred to pre- 
miums earned was 38.6 per cent and 
expenses incurred to premiums earned 
40.8 per cent, The company has 
branch offices in Brooklyn, Jersey City, 
Freeport, Ill. and San Francisco. It 
has been in operation since 1822. The 
underwriting for the entire United 
States is done by the general agency 
of Crum & Forster, 95 William Street, 
who also operate in the same way the 
United States Fire and the Richmond 
Fire, both of New York. The company 
is aggressively managed and enjoys an 
excellent reputation. 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 
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Fire and Automobile 
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The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 


95 WILLIAM STREET, NEW YORK 
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Lines Bound Anywhere 
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New Jersey Insurance Co. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 


: WESTERN DEPT: Insurance Exchange Bldg., Chi 
: r g-, Chicago, Ill., H. H. 
5 PACIFIC COAST DEPT: 140 Sansome St., San Francisco, SEELEY. and CO.” Mer 
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Capital: 
One Million Dollars 


C. P. STEWART, President 
ARTHUR HOYT, Vice-Pres. 
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Liability of Goods 
Damaged in Collision 
DECISION OF A SUPREME COURT 








Recalls Cases Where Passengers Are 
Injured Because of Colliding 
Driver’s Negligence 





The famous English case of Thoro- 
good v. Bryan, which originated the 
doctrine that where a passenger in a 
vehicle is injured by a collision caused 
by the negligence of his driver and of 
the driver of the colliding vehicle, he 
cannot recover against the owner of the 
other vehicle, because the negligence of 
his own driver is imputed to him, has 
been overruled in England and in most 
of the States of this country which for 
a time followed it. But whether this 
reversal of doctrine would also apply 
where the injury by a collision was not 
to a passenger, but to goods which were 
being transported by a carrier, has been 
a matter of much doubt, since the cases 
on this point have been comparatively 
few, and there has been considerable 
conflict among them. A recent well- 
reasoned case in the Supreme Court of 
Kansas (188 Pac., 420, March, 1920) re- 
pudiates, in this class of cases also, the 
theory of imputed negligence and shows 
that the weight of authority now sus- 
tains this view. 

The substance of the opinion is as 
follows: 

“The question involved in this case is 
whether the negligence of a carrier is 
imputable to the shipper so as to pre- 
vent the latter from recovering damages 
from another carrier or third person, 
through whose negligence, with that of 
the first carrier, the goods have been 
injured. Acker was a common carrier 
of goods by means of trucks. Bower 
was the owner of the goods being trans- 
ported and which were damaged by the 
collision of the truck and the defend- 
ant’s train. The demurrer to the evi- 
dence was sustained upon the theory 
that the negligence of Acker and his 
driver is imputed to Bower, who brings 
the case here for review. 

“In support of the court’s ruling the 
railway company makes the contention 
that the rule which permits one in- 
jured by the concurrent negligence of 
two wrongdoers to recover his damages 
from either or both has no application 
to the case of an injury to goods in the 
hands of a common carrier. It is said 
the position of a carrier is that of a 
shipper; he, as bailee, is the agent of 
the bailor; that the carrier is more than 
the mere agent or servant of the ship- 
per, because the carrier becomes abso- 
lutely liable for any loss to the goods, 
the only exceptions being for a loss by 
the act of God or the public enemy. 
From this position another step is 
taken, and the carrier is said to occupy, 
temporarily at least, the relation of 
Owner, so that his negligence must be 
imputed to the actual owner. Common 
carriers of goods are bailees; because 
of the extraordinary liability imposed 
upon them by the law, they are classed 
as extraordinary bailees. But this is 
the only respect in which the delivery 
of goods to a carrier for transportation 
differs from that of an ordinary bail- 
ment for hire. While it is sometimes 
Said that the carrier is an insurer, this 
is but another way of expressing his 
absolute liability for any loss or dam- 
age to the goods while in his possession, 
Save in the excepted cases. But the 
Shipper has no control over the serv- 
ants and employes of the carrier; he 
has no right to discharge an unfaithful 
Servant or employe of the carrier. He 
does not ordinarily accompany the 
g00ds, and has no opportunity or right 
to exercise any control over the manner 
im which the carrier performs his ob- 
ligations. 

“The general doctrine upon which de- 





fendant relies had its origin in two Eng- 
lish cases, Vanderplank v. Miller (1 
Moody & Malkin, 169) and Thorogood 
v. Bryan (8 C. B. 115). They are com- 
panion cases, although the Vanderplank 
case involved a loss of goods and the 
Thorogood case involved an injury to a 
passenger. In the Vanderplank case 
plaintiff sought to recover to the value 
of goods sunk in a collision of the ves- 
sel carrying them and another vessel. 
It was merely held that if there was 
want of care on both sides the plaintiff 
could not recover. Nothing was said 
with respect to any difference between 
the rights of the shipper and those of 
the carrier. The case was followed in 
this country in Simpson v. Hand (6 
Whart., Pa., 311). In the opinion it 
was held that the action could not be 
maintained by the owner of goods on 
board a vessel against the owner of 
another vessel to recover damages 
caused by a collision of the two vessels. 
The rule that for a loss from mutual 
negligence neither party can recover 
was held to apply, because the carrier 
was the agent of the shipper. A dis- 
tinction was sought to be made between 
the case of an injury to a _ shipper’s 
goods, because in case of a passenger 
there is no bailment. It was said in the 
opinion: 

“*A carrier is liable to his employer 
at all events, and to make his associate 
in misconduct answerable for all the 
consequences of it would make one 
wrongdoer respond, in case of another, 
for an injury that both had committed. 
It is more just that the carrier should 
answer to his employer rather than one 
in whom the employer had reposed no 
confidence.’ 

“In Duggins v. Watson (15 Ark., 118) 
the doctrine of Vanderplank v. Miller 
Was approved and the opinion of Chief 
Justice Gibson followed. It was fol- 
Jowed again in Arctic Fire Ins. Co. v. 
Austin (69 N. Y., 470), where it was 
held that the possession of a carrier is 
that of the merchant shipper; he is the 
bailee and quasi the agent of the ship- 
per. Whatever he does in the course 
of the service and bailment he does as 
the agent and representative of the own- 
er. The New York court in the opinion 
expressly declared that there is no anal- 
ogy between the cases in which passen- 
gers in one conveyance have been held 
entitled to an action against the owner of 
either or both of the vehicles from the 
negligent management of which injury 
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has been received on the ground that. 


there is no bailment, no agency in the 
case of a passenger, and no absolute ob- 
ligation of the carrier to deliver his 
passenger safely. 

“Both the Vanderplank case and Thor- 
ogood v. Bryan have been repudiated 
not only in England, but in this country. 
The doctrine was repudiated by the 
Pennsylvania court in the case of Bunt- 
ing v. Hogsett (139 Pa., 363). In the 
opinion it was said: 

“In Gibson v. Bessemer & L. EF. R. 
Co. (226 Pa., 198) it was held that a 



















“The Spirit of 1920”— 


It is the belief of the Fidelity-Phenix that “the Spirit of 1920” and 
“the Spirit of ’76” are fundamentally the same—that America is still 
militant in defense of her independence, that the United States is still 
joined together for freedom, and that the American people are still loyal 
to their own institutions. 


Indications that seem to point otherwise are mere straws in side 
eddies that do not represent the main current of American loyalty to the 
ideals and institutions of the United States. 
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livery stable keeper is not prevented 
from holding a railroad company liable 
for negligently killing a horse by the 


fact that the hirer, in whose possession ° 


the animal was, contributed to the in- 
jury. In the opinion it was said; 

“The weight of authority also seems 
to sustain the proposition that the negli- 
gence of a bauee for hire is not to be 
imputed to the bailor,’ 

“In Henderson v. Chicago Railways 
Co. (170 Il. App., 616) it was ruled: 

“There would appear to be no rea- 
son why the negligence of a driver ofa 
vehicle transporting freight should be 
imputed to the owner of the freight than 
that the negligence of the driver of a 
vehicle carrying passengers should be 
imputed to the passengers.’ 

“Nor are we able to discover any rea- 
son for applying a dilterent rule in the 
case of a carrier of goods from that of 
a carrier of passengers. Certainly the 
mere tact that the carrier of passengers 
is not in the position of an insurer, but 
held only to the highest degree of dili- 
gence, while tne carrier of goods is 
absoiutely bound to answer for any loss 
or damage to the goods while in his 
possession, furnishes no ground for a 
reasonable distinction. It is the right 
of selection and control of the servant 
which is the foundation of the general 
rule that makes the master liable for 
the acts of the servant while acting 
within the scope of his employment, No 
such relation exists in the case of a 
shipper of goods, and the carrier, be- 
cause the dpties and obligations of the 
shipper of the goods and the carrier 
are entirely different, and the former 
has no control over the servants of the 
latter. This was the reason that in Sea 
Ins. Co. v. Vicksburg, 8S. & P,. R. Co. 
(86 C. C. A., 544, 159 Fed., 676) it was 
held that an owner of cotton who leaves 
it with a compress company to be 
baled is not chargeable with the latter’s 
negligence, which, combined with that 
of a railroad company, results in the 
destruction of the cotton by fire. In 
the opinion, after referring to the 
settled rule that where the concurrent 
negligence of two persons results in an 
injury to a third he may recover dam- 
ages from either or both, and neither 
can interpose the defense of the prior 
or concurrent negligence of the other 
contributed to the injury, it was said: 

“"The case at bar can be taken out 
of the control of this principle only by 
sustaining the contention that the bai!- 
ors, the owners of the cotton, stand ‘n 
the relation of principal or master to 
the bailee, the compress company. That 
suclhyrelation does not exist is indicated 
by the fact that the duties and obtiga- 
tons of che bailor and bailee are totally 
different, and that the former has no 
control over the servants of the latter.’ 

“The judgment is reversed.” 





NEW PATCHOGUE AGENT 

Edgar A. Sharp, former assistant-post- 
master at Patchogue, L. 1, has pur- 
chased the insurance agency business of 
George L,. Chichester, of the same town, 
and will continue in business there. He 
was an overseas member of the Knights 
of Columbus during the war. 


DEPARTMENT IN CHICAGO 
The Central Fire Office has opened 
an automobile department in Chicago 

with James J. Powers in charge. 





“STRONG AS THE STRONGEST”’ 


The Northern Assurance ¢o. 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 








G. Kehr Fifty Years 
With National Liberty 


VICE-PRESIDENT SINCE 1912 

‘ 

His Father Was An Agent and His 
Son is a Secretary of the Same 

x Company 


Gustav Kehr, vice-president of the 
National Liberty, has started upon his 
fifty-first year of successful service 
w.th that company. A few days before 
May 3, when he completed his fiftieth 
year, Mr. Kehr had the pleasure of see- 
ing the National Liberty move its home 
office from 62 William Street into new 
and larger headquarters at the corner 
ot Sixth Avenue and 41st Street, a step 
indicative of the steady development 
and expansion of the company since 
its organization in 1859. 

Soon after the National Liberty be- 
gan business Gustav Kehr’s father was 
appointed an agent in Brooklyn, and at 
the age of fourteen the present vice- 
president secured a position with the 
company as an office boy. G. H. Kehr, 
secretary of the National Liberty, is a 
son of Gustav Kehr. 

Mr. Kehr received many congratula- 
tions upon the fiftieth birthday while 
the department managers and_ field 
men gave him a handsome loving cup. 
From the office force he received a 
bouquet of fifty-one American Beauty 
roses, Other departments of the com- 
puny also remembered him with floral 
gifts. 

During his half century with the Na- 
tional Liberty Mr. Kehr was never an 
agent or field man. Soon after joining 
the company he entered the accountinz 
department and has ever since devoted 
most of his time to the financial and 
administrative ends of the business. 
In 1887 he published a compilation of 
the underwriting profits and losses of 
all companies in New York state cov- 
ering a period of five years. This was 
probably the first table of such statis- 
tics to appear. 

Two years later Mr. Kehr devised a 
System of arriving at premium liabili- 
ties to ascertain the exact amount of 
re-insurance reserve needed at the end 
of each month, This system has been 
used successfully by the National Lib- 
erty since that date. 

Mr. Kehr first became an officer of 
the company in 1892 when he was elect- 
ed assistant secretary. He next be- 
or secretary, and in 1912 vice-presi- 
dent, 


HANDY AUTO SHEETS 
Among the new handy reference 
automobile rate sheets are those of 
Harrison Law and the Continental 

Casualty. 

CLOSE AT3 P.M. 

Beginning Monday, May 17, the Cin- 
cinnati office of the Ohio Audit Bureau, 
of which joseph Rielage is manager, 
is following the example set by the 


Cincinnati branch of the Ohio Inspec- 
tion Bureau, a month ago, in closing to 
the public at 3 in the afternoon. The 
two hours thus gained each day will 
enable the office force to catch up with 
the mass of detail and routine which 
under conditions existing heretofore 
has almost swamped the Bureau. 


DAYLIGHT SAVINGS 

The Chicago Board of Underwriters 
has adopted a “Daylight Saving” sched- 
ule, making the hours for its office 
8 a. m. to 4.30 p. m., for’ the double 
purpose of giving employes more time 
in the afternoon and relieving trans- 
portation congestion around 5 o’clock, 
and has recommended to all fire insur- 
ance offices which are members of the 
board that the change be made general. 


MAPS 108 TOWNS 
The Atlee Brown office, which is 
making fire zone maps of the 360 towns 
in New Jersey, has mapped 108 towns 
to date, 











Established 1862 
STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 











JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1920 
Capital Steck ........... 


Net Serplus ............ 
SURPLUS TO POLICYHOLDERS. $3,550,392.78 


wv rerrer $1,250,000.00 
atest ere nal $2,300,392.78 


DANIEL H. DUNHAM, President 
A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 











GEORGE SHAW, 116 Milk 


Fire, Marine, 

Automobile, Sprinkler Leak- 

, age, Riot and Explosion In- 

of Wetertoron.1.Y. 
E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 


JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 
N. Y. SUBURBAN & NO. N. J. 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
&t., Boston, Special Agent.NEW ENGLAND 


F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 


Windstorm, 


surance. 








A. H. TRIMBLE, Prest. 


Capital $400,060.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured; will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


GEO. W. BLOSSOM 


1807 


London 


AGENCY SUPERINTENDENTS 
Carroll L. DeWitt 


123 William Street 
NEW YORK 


WM. A. BLODGETT 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1838 


Urbaine Fire Insurance Co. 


Paris 


Eagle. Star & British Dominions Ins. Co. 


P. A. Cosgrove 


SAN FRANCISCO 
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No Rate Difference 
in Number of Cars 


MASSACHUSETTS AUTO RULING 








Same Rate for One as for Group of 
Cars; Only Difference in Blanket 
Policies ‘ 





Attorney General J. Weston Allen of 
Massachusetts, in reply to a request 
for an opinion from Commissioner of 
Insurance Clarence W. Hobbs, has ruled 
that the giving of a lower rate of insur- 
ance to an insurant of several automo- 
biles than to a person who insures a 
single car is prohibited by the statutes 
of the Commonwealth of Massachusetts. 
The ruling does not apply, however, to 
blanket policies to an automobile manu- 
facturer covering a large number of cars 
in warehouses, on trains or in transit. 

The request of the Commissioner and 
the opinion of the attorney general are 
as follows: 

May 6, 1920. 
Hon. Clarence W. Hobbs, 
Commissioner of Insurance. 
Dear Sir:— 

You have requested my opinion upon 
the following question of law: 

It has been represented that certain 
insurance companies in connection with 
automobile insurance allow a person to 
insure a number of cars at a lower rate 
than a person who insures a single car. 
Your specific question is whether these 
facts constitute a violation of the pro- 
visions of chapter 401 of the Acts of 
1912, entitled “An Act to prohibit dis- 
crimination or rebates of premiums for 
policies issued by insurance companies 
other than life.” 

This act is a revision of chapter 511 
of the Acts of 1908, which is similarly 
entitled. 

Section 1 of the 1912 act provides: 

“No insurance company * * * shall 
pay or offer to pay or allow in connec- 
tion with placing or attempting to 
place insurance any valuable consider- 
ation or inducement not specified in 
the policy contract of insurance, or 
any rebate of premium payable on the 
policy, or any special favor or advan- 
tage in the dividends or other benefits 
to accrue thereon; or give, sell or 
purchase or offer to give, sell or pur- 
chase in connection with placing or 
attempting to place insurance any- 
thing of value whatsoever not speci- 
fied in the policy.” 

The thought suggests itself, of course, 
that if an insurance company gives a 
lower rate to a person who insures, say, 
three or four automobiles than to a 
person who insures a single car, it does 
thereby give a special favor or advan- 
tage in the benefits to accrue thereon. 
The evil sought to be eliminated by 
vhapter 401 is discrimination between 
individuals properly members of the 
same Class. Generally speaking, a situa- 
tion that results in an insurant obtain- 
ing in any way, directly or indirectly, 
an advantage over any other insurant 
of the same class is contrary to the 
provisions of chapter 401. Consequent- 
ly, the giving of a lower rate to an in- 
Surant of several automobiles than to a 
person who insures a single car is pro- 
hibited by this statute. 

On the other hand, it is my opinion 
that it was not intended that chapter 
401 should prevent the further issuance 
of the so-called floating, open and 
blanket policies. The issuance of such 
insurance to an automobile manufac- 
turer covering a large number of new 
automobiles, either in his factory, in 
warehouses, or in transitu in freight 
trains, and so on, is proper. The ques- 
tion of just where the line of demarca- 
tion between the two situations lies is a 
difficult one. Each case will have to be 
decided upon its own facts, 

J. WESTON ALLEN, 
Attorney-General. 


Motor Statistics: 
Brought to Date 


REGISTRATION OVER 


oe 


Material Prepared By John C. Long, 
National Automobile Chamber 
of Commerce 


7,500,000 





Advance sheets of the statistical re- 
view issued annually by the National 
Automobile Chamber of Commerce con- 
tains many items of interest regarding 
the growth of the motor vehicle indus- 
try. The figures cover 1919 and are in 
part as follows: 

Value complete car and truck output 
$1,885,112,546. 

Motor vehicles produced, 1,974,016, 
of which 1,657,652 were cars and 316,- 
364 trucks. 

The percentage gain over 1918 in 
number of vehicles was 71 per cent, 
Practically all these cars stayed in this 
country, as only 4.2 per cent of the 
ecutput was exported. 

Registration of cars in the United 
States is now 7,558,848. The largest 
state registration is in New York, which 
has 566,511 cars. New York also has 
the largest state gross gain, 107,219. 
The largest state gain was in North 
Carolina, with 51 per cent. California 
leads in ratio to population, with 6.07 
per cent. Ratio of cars owned to popu- 
lution in the United States is 14.14 per 
cent, 

An illuminating sidelight on the busi- 
ness is the statement that motor vehi- 
cles consumed 51,874,500 barrels of 
gasoline last year. 

Passenger Car Gains 1919 

Last year the total output of pas- 
senger cars was 1,657,652. Of these 
1,496,652 were open cars and 161,000 
closed cars. 

The percentage of gain in total car 
output over 1918 was 78.9 per cent. 

The number of passenger cars now 
in the United States is 6,808,848, of 
which New York State has 446,593. 

The farmers of the United States 
now own 2,366,475. 

Motor Truck Progress 

Total production of motor trucks in 
1919 was 316,364. The gain over 1918 
was 39 per cent and the wholesale 
value of the output was $423,326,621. 

Commercial vehicle registration 
amounted to 750,000. There are only 
twenty-three states registering trucks 
separately. The largest state user is 
New York, with 119,918 vehicles. 

There are approximately 100,000 
trucks now in use on farms. 

The 1919 production of motor vehi- 
cles is divided as follows: passenger 
and commercial combined 1,974,016, 
passenger cars 1,657,652, motor trucks 
316,364. 


APPLIANCES LISTED 

Underwriters’ Laboratories, Chicago, 
has issued a revised list of inspected 
automotive appliances. This list in- 
cludes approved bumpers, fire ex- 
tinguishers, radiator guards for motor 
trucks, lamp dimmers for motor ve- 
hicles, locking devices, signals and sig- 
naling appliances, wind shields and 
wind shield appliances, couplings, drain 
cocks, engine heaters and garage heat- 
ers. 


E. U. RICHARDS TO SPEAK 
E. U. Richards, manager of the Na- 
tional Automobile Underwriters’ Con- 
ference, is to speak before the New 
Jersey Field Men’s Association in 
June, 





WILL ATTEND CONVENTION 
At a meeting of the Newburgh Board 
of Fire Underwriters the members 
voted to attend the coming convention 
in Syracuse, S. Carlisle Goodrich was 
elected president of the board. 





The Alliance of Philadelphia has been 
licensed for inland transportation in 
Canada, 
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Western Department 
WALTER H. SAGE, Gen'l Mar. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, HL. 

Boston Office 


ROGERS & HOWES, Managers 


' | Liberty Square, Boston, Mass. 








Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


NET SURPL 


0,376.5 1 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 


UPON ACTUAL VALUES ON DECEMBER 3ist, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 
$10,000,000 U.S. Government Liberty Loan Bonds. 


Home Office, One Liberty Street 
New York City 





Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen'l Agts 
15 William Street, New York City 











Greater Capacity for Local Agents 





Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. 

binders given. 


Immediate telegraphic 











MARSH & MCLENNAN 


Insurance Exchange 


CHICAGO 


80 Maiden Lane 
NEW YORK 


901 Ford Bldg. 
DETROIT 


1615 California St. 
DENVER 


302 West Superior St. 
DULUTH 


114 Sansome St. 
SAN FRANCISCO 


263 St. James St. 


107 8. Fifth St. 
MINNEAPOLIS 


23 Lead ll St. 
ronBON 


MONTREAL 


The Best there is in Insurance Service 














211th YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











BRITISH AMERICA 


ASSURANCE CO. 
Incorporated 1833 
Toronto, Canada 
Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes 
Statement, January 1, 1920 


ABOOOR . p csnewoncecaeseveeeutaessas $2,297 350.46 
LEMDTNUEUDE cccevdscoevsareneovecss 1,517 ,850.59 
Surplus in United States....... $ 779,499.87 


Total Losses Paid in United 
States from 1874 to 1919, 
SROTEEIGD «ccccccvenvecwouctenat $26,935,071.80 


W. B. MEIKLE, Pres. & Gen. Mgr. 
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Company Must Be 
Told of Assignment 


PROVISO 





COLLISION POLICY 





Carrier Denies Liability on Cars 
Transferred Without Its 


Knowledge 





Provision in an automobile policy that 
interest in a partly-paid-for car shall 
not be assigned without the consent of 
the insurance carrier has been upheld 
by Justice Genung in the Ninth District, 
Municipal Court, Manhattan. The case 
involves the rights of automobile own- 
ers and dealers. 

The National Liberty Insurance Com- 


pany issued a fire, theft and collision 
policy on a truck purchased by Charles 
Conora from the Sterling Motor Truck 
Company, the sale being a conditional 
one. Conora paid $1,409.50 on account 
of the purchase price which was $4,- 
409.50. The balance was being cared 
for by the Morris Plan Company, which 
took a collateral note by Conora and 
the truck company. At the same time 
the truck company assigned its condi- 
tional bill of sale to the loan company, 
receiving $3,000 cash. Conora was to 
reimburse the Morris Plan Company at 
the rate of $250 a month. The inter- 
ests of all concerned were set out in 
the policy of insurance. 

Before Conora had completed the in- 
stallment payments, he sold his rights 
in the truck to Goodman & Blachman. 
The Sterling Motor Truck Company con- 
sented to this sale and the Morris Plan 
Company changed its records to show 
that payments were being made by the 
new owner instead of Conora. 

The action was by the Morris Plan 
Company and the Sterling Motor Truck 
Company to recover for damages the 
insured truck met with in an accident. 
The National Liberty denied liability 
on the ground that the policy was void 
by the transfer of Conora’s interest 
without its knowledge or consent. The 
defendant also questioned the right of 
the Morris Plan Company to recover 
$650, the damages asked, in view of the 
fact that there was only $259 of the in- 
stallment unpaid. 

The plaintiffs answered by claiming 
that the transfer by Conora, while it 
may have voided the policy as to him, 
did not relieve the insurance company 
as regafds the plaintiffs. The loan com- 
pany claimed also that notwithstanding 
that only $250 remained unpaid, its in- 
terest was measured by the outstanding 
note for $3,000. 

Company Upheld 

In giving judgment for the insurance 
company, the court said that the pro- 
vision in the policy against assignment 
without consent of the company has 
been uniformly upheld and the policy 
became ipso facto void upon the vViola- 
tion of such provision and it is imma- 
terial whether or not the insured has 
been injured thereby. It was pointed 
out that an assignment of interest be- 
tween the parties themselves might not 
work a forfeiture, but unquestionably 
the policy became void upon Conora’s 
transfer without the defendant’s con- 
sent. The court also said: 

“A contract of insurance is peculiarly 
personal in its nature, and no insurance 
cempany can be required to continue in- 
surance when a stranger has been taken 
into the venture who has control over 
the property (Germania Fire Ins. Co. v. 
Home Ins. Co., 144 N. Y., 195). 


“The Morris Plan Company contends 
that even though the policy may have 
been avoided as to Conora, his acts do 
not affect the plaintiff's interest in the 
policy because the Morris Plan Com- 
pany is in the position of a mortgagee, 
and the plaintiff cites sections 65 and 66 
of the Personal Property Law in sup- 
port of its contention that it is a mort- 
gagee. These sections of the Personal 
Property Law do not sustain any such 
contention. They simply define the 
method by which a conditional vendor 
may retake the property. The courts 
have uniformly held that a conditional 
bill of sale is entirely different from a 
chattel mortgage and that the rights 
and duties of the parties to conditional 
bills of sale are entirely different and 
distinct from that of mortgagor and 
mortgagee (Sheeley v. Holmes Co., 139 
App. Div., 756; Warren v. Lair, 190 App. 
Div., 139). 

“It is true that the Morris Plan Com- 
pany gave the defendant notice of the 
accident, but the verified proof of loss, 
which is required under the terms of 
the policy, was subscribed and sworn to 
by Goodman & Blachman, who claimed 
ownership. ‘There was, of course, no 
privity between Goodman & Blachman 
and the defendant, because the assign- 
ment was not completed by the consent 
of the defendant, and hence the as- 
signee, or Goodman & Blachman, never 
became the insured. The proof of loss 
verified by Goodman & Blachman im- 
posed no liability upon the defendant. 

“In addition, while it may be true that 
as between Conora and the Morris Plan 
Company, the Morris Plan Company was 
entitled to recover the amount of its 
notes, to wit, $3,000 (Morris Plan Co. 
v. Cohen, 164 N. Y. Sup., 162), still, in 
this action the Morris Plan Company 
could only recover, if at all, what was 
actually due it. The contract of in- 
surance is a contract of indemnity only 
and in no event could the Morris Plan 
Company recover more than its actual 
loss. 

“In view of the fact that the assign- 
ment was without the consent of the 
company, and of the failure to file a 
proof of loss by the insured, there must 
be a judgment for the defendant.” 





PITTSBURGH SITUATION 

The Pittsburgh automobile agents 
are still hoping for some rearrangement 
of the rate and territorial classification 
there. The agents wish to be taken out 
of class four and placed in class five. 
So far, there seems little inclination on 
the part of the Conference authorities 
to make any change in the classification 
as set forth in the latest schedule of 
rates. The principal difficulty in Pitts- 
burgh has been over collision rates. 

ILLINOIS BOARD MEETING 

The Illinois State Board of Fire Un- 
derwriters has completed arrangements 
for its annual meeting at the Highland 
Hotel, Delavan Lake, Wisconsin, June 
22 and 23. A flat rate of $4 a day, 
American plan, has been made by the 
management for rooms in the hotel or 
cottages, either location being desir- 
able. Each member should arrange for 
his own reservation, by addressing 
Charles A. Sage, Highland Hotel. A 
special invitation is extended to the 
ladies. 





COUNTY ASSESSMENT FIGURES 

At the close of 1919 the co-operative 
county assessment fire insurance com- 
panies of New York state had total in- 
surance in force of $396,038,247 as com- 
pared with $372 375,949 the year before. 
The combined assets of all these com- 
panies is $344,216. 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
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}. H. VREELAND 


‘Assistant Manager 





FNTEGRITY SERVLCE 


JAMES H. BREWSTER, Mer. 
Hartford, Conn. ” 


A BROAD UNDERWRITING SERVICE TO AGENTS 


Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 


Works in Harmony with American Agency Principles and Practices 























LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 
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92 WILLIAM ST., N. Y. CITY 
JOHN 4% 


Issues the Most Attractive Automobile Policyin a Non-Conference 
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Binders Effected on Risks Anywhere in the U. S. & Canada 


Phone John 4613 


BERNHARD JNSURANCE AGENCY 


43 Cedar St., 
New York City 


Agricultural Ins, Co. of Watertown 
Atlas Assurance Ce. 


Nationale of Paris 


1 Montgomery St., 
Jersey City, N. J. 


Fireman’s Fund 


Rhode Island Insurance Co. Home Fire & Marine 











THE LEADING FIRE COMPANY 


OF THE WORLD 


Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 
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95 WILLIAM STREET 


United States Fire Ins. Co., N. 


Richmond Ins. Co., N. Y. 


Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
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The North River Ins. Co., N. Y- 
United States Underwriters’ Policy, N. Y¥. 
Union Fire Ins. Co., Buffalo, N. Y. 





W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Francisco, California 








ecte) 


Se. 

















a 














CC ARTI APSF 











May 21, 1920 


THE EASTERN 


UNDERWRITER 























MARINE DEPARTMENT 











Surveyors Should 
Inspect Loading 





J. KEENEY TELLS MARINE MEN 





Many Losses Result From Preventable 
Irregularities for Which Carriers 
Are to Blame 





Were underwriters more careful to 
ascertain how cargo is loaded on ves- 
sels leaving New York, they would be 
able to prevent many irregularities 
now perpetrated, and would save them- 
selves many thousands of dollars in 
the opinion of Joseph D. Keeney, presi- 
dent of the New York Port Service Co., 
who spoke before the Marine Insurance 
Club at the last meeting. Hundreds 
of average claims flooding marine 
offices arise directly from damage 
done in loading, which the ship-owners 
or charterers are actually responsible 
for, but which they manage to shift un- 
to the marine companies because the 
latter cannot prove the carrier at fault. 

Some irregularities occurring daily 
on piers in this port include pilferage, 
smashing of cases with boat hooks, 
carelessly letting cargo slip into the 
water, placing highly combustible goods 
near the engine room of the vessel, 
stowing deck cargoes below, and over- 
lcading the ship. All these violations 
of underwriting agreements could be 
rectified if the insurance offices had 
inspectors to watch the loading until 
each vessel cleared, Mr. Keeney said. 
Then responsibility for injury to car- 
go could be fixed easily either upon 
shipper or carrier, but once a vessel 
has left port, underwriters have no 
means of investigating the cause of 
damage reported. 

Mr. Keeney related a humorous, and 
true, story pertaining to the total dis- 
appearance of cases of cargo which 
loss departments later pay under short 
delivery or pilferage clauses, but for 
which they should never be held liable. 
A case of heavy macninery not long 
ago fell from a lighter into the Hudson 
river and when the loss was reported, 
as seldom they are, a diver was se- 
cured to locate the lost case. 

“No sooner had the diver reached the 
bottom of the river than he signaled 
that he wished to come back, and some- 
body standing by said that it didn’t 
take him long to locate the case,” Mr. 
Keeney said. “But when the helmet 
was removed from the diver everybody 
within hearing distance was amused to 
hear him say, ‘Let me have the num- 
ber of that case.’ The foreman in 
charge asked, ‘Paddy, why do you want 
the case number?’ ‘Why,’ answered 
Paddy, ‘because I want to send up the 
right case.’ The foreman again ques- 
tioned him saying, ‘Are there more 
cases than one down there?’ ‘Are 
there?’ said the diver. ‘They have got 
nore freight at the bottom of the river 
than on the dock, and if I stayed down 
there sending up cases I may be down 
there for the balance of the summer 
before I send you up the one you are 
after” ” 

This was the last meeting of the 
Marine Insurance Club until after the 
Summer recess. Unless the schedule is 
changed the next will be held Sep- 
tember 12. 

H. Baring, former organizer and man- 
ager of the Theft Bureau of the Auto- 
mobile Conference, has become asso- 
Clated with the Fireman’s Fund in 


charge of their automobile loss depart- 
Ment, 


Underwriting Light 
In Marine Offices 


FACTOR 





LABOR TROUBLES BIG 





Lack of Railroad Transportation, 
Storage Space, and Fuel Delaying 
Movement of Cargo 





Dullness predominates in marine 
offices these days. Railroad, harbor, 
and longshoremen’s strikes have so tied 
up transportation in and out of New 
York that cargo vessels are experienc- 
ing much difficulty in receiving or dis- 
charging goods. Piers and warehouses 


are congested completely, and even 
though conditions are righting them- 
selves slowly, it will be several weeks 
before freight traffic can move at any- 
where near a normal pace. Railroad 
cars are tied up in interior parts of 
the country and cannot reach New 
York and other Atlantic ports to re- 
move the merchandise coming in from 
abroad. 

As a consequence vessels are delayed 
aiso in sailing for foreign ports by 
inability to secure sufficient coal or 
fuel oil. Several incoming vessels 
which arrived in the harbor more than 
a month ago have been unable to get 
away either because they cannot dis- 
charge their cargo due to lack of stor- 
age space, or cannot get fuel, even 
though ready to clear. Meanwhile this 
forced reduction of foreign shipping has 
cut considerably into the amount of 
premiums offered to underwriters to 
compete for. 

Shipments to South America are 
more regular than to Europe, and the 
Latin American business is eagerly 
sought for, with the exception of cov- 
erage on theft losses which bring the 
highest rates from America’s southern 
neighbors. Labor troubles in France, 
Holland, and to a certain. degree in 
England, have added to the general re- 
tarding of cargo movements, The first 
passenger vessel in three months to 
arrive from Holland came up the bay 
last Saturday, showing how completely 
strikers in that country had succeeded 
in cutting off commercial intercourse 
with other nations. Underwriters here 
are hoping for an early cessation of all 
these difficulties, as only normal traffic 
conditions can compensate for the na- 
tion-wide contraction in exports which 
has become increasingly evident for 
the last few months, due to Europe’s 
determination to discontinue buying 
non-essentials from the United States 
on the basis of present exchange and 
credit rates. 





The Union Marine of Liverpool] has 
withdrawn from the Philippines. 


Cable Address: MORMARINE 


NORWEGIAN MARINE- 
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DIESEL ENGINE INSURANCE 

The Diesel Engine Users’ Association, 
of England, at a recent meeting, de- 
cided to circularize its members with 
” precis of what took place. It appears 
that the policy at present in use is to 
be amended, to exclude claims for 
cracks or partial fractures which do 
not, in themselves, result in actual 
breakdown. This, it is considered, will 
result in eliminating certain difficulties 
and causes for dispute. It was pointed 
out that the main advantages in insur- 
ing a Diesel engine against breakdown 
were security against heavy financial 
loss, and the advantage of periodic in- 
spection by independent experts. In 
these points underwriters will heartily 
agree. The method on which power 
vessels are insured covers the engines 
Free of Particular Average, even when 
the hull is insured against All Risks, 
or sometimes a large excess is inserted 
in the policy. Under these conditions 
it is only natural that a claim for a 
casualty not resulting in breakdown 
should be resisted, if it is not within 
the scope of the policy, and the amend- 


contract, There is a growing market 
for the insurance of all power vessels, 
including Diesels, and the latter are 
amongst those most favored by under- 
writers. It will be remembered that 
the first big Diesel steamer to make a 
long voyage was the “Selandia,” and 
her progress was followed throughout 
the passage with great interest, daily 
telegrams being posted on the notice 
board at Lloyd’s. The Diesel Users’ 
Association is to be congratulated upon 
the view of insurance which it is plac- 
ing before its members, and by doing 
such good propaganda work, it is un- 
doubtedly gaining the sympathy of un 
derwriters. 


RE-INSURANCE CLUB FORMED 

Members of the re-insurance depart- 
ment of Wm. H. McGee & Co. have or- 
ganized an informal club, which meets 
bi-monthly. At these meetings general 
discussions of re-insurance problems are 
held to promote better efficiency among 
those handling this branch of the ma- 
rine business. E. ©. Coleman, under- 
writer for the agency, spoke at the last 


ment is but fulfilling the spirit of the eeting. 


& TRANSPORT- 


Telephone: BROAD 3265, 3266 
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Hold Hearings On 
Ship Loadline Bill 


UNDERWRITERS FAVOR PASSAGE 
Compulsory Measure Would Prevent 
Dangers from Unwarranted Hazard 
—Shipowners Voice Opposition 


Hearings on the bill to establish load- 
lines on held this 
week and last before the Senate Com- 
Washington. 


vessels have been 


mittee on Commerce in 
This bill, known as H. R. 3621, has al- 
ready been passed by the House of Rep- 
resentatives, and reported favorably by 
the Senate Committee several months 
ago, but was withdrawn for 
consideration at the request of Atlantic 


further 


Carriers’ Association, which opposed the 
At these latest hearings the 
Committee 


measure, 
sense of the Commerce 
seems to be in favor of the bill, despite 
against its pas- 


numerous arguments 


sage from shipowners and masters. 
Representatives of the American Bureau 
of Shipping and others have spoken for 
the bill 

H. R. 3621 provides for the marking 
of loadlines on vessels of 500 tons or 
over loading at any port within the 
United States or its possessions for a 
foreign voyage, and also for the mark 
ing of vessels of the United States load 
ing at foreign ports. Marine underwrit 
ing companies have long hoped for the 
passage of this measure as a method of 
protecting themselves from unwarrant- 
ed risks. Statements of surveyors, in- 
spectors, sea captains and others have 
proved frequently that overloading has 
resulted directly in the partial or total 
loss of vessels, when such vessels en- 
countered unexpected heavy storms at 
sea. Oftentimes underwriters have 
paid claims on losses caused by the 
overloading of vessels when they were 
unable to prove their case before a 
court of law, but knew, however, that 
their standpoint was correct. Their sal- 
vation from the serious hazards arising 
from overloading lies in the passage of 
the bill now before Congress. 

A. Chisholm, connected with the New 
York office of Lloyd's Register of Ship- 
ping, spoke recently on the efficacy of 
the loadline bill before the Marine In- 
surance Club and expressed ample rea- 
sons for its passage. J. Keeney, presi- 
dent of the New York Port Service Co., 
speaking before the same organization, 
cited several instances .when his inspec- 
tors had seen cargo vessels leaving New 
York grossly overloaded with the knowl- 
edge of all the officers. In the speak- 
er’s opinion the temptation to collect 
more freight charges and gamble upon 
a successful voyage across the sea 
was more than many carriers could re- 
sist in these days of high freight rates. 

Captains C. A. MeAllister and Bert- 
holf, of the American Bureau of Ship- 
ping, and Captain Wm. A. Westcott, rep- 
resenting masters, mates and pilots on 
the Pacific Coast, spoke favorably of 
the loadline bill at the hearings last 
week. Capt. Bertholf said he believed a 
loadline law would tend to stabilize the 
marine insurance business, and also 
that Great Britain would recognize our 
P requirements and not show discrimina- 

tion in favor of its own vessels. Cap- 
tain Westcott declared that during his 
career on the sea he had resigned as 
captain of five vessels which continual- 
ly overloaded and which: subsequently 


sunk as a result. He did not believe 
masters were the best judges of the 
amount of cargo their ships should 
carry. 

Opposition was expressed by E. C. 


Plummer, of the Atlantic Carriers’ As- 

ciation, Who said he considered. the 
bill unnecessary in view of present laws 
regulating loading and that a captain of 





a ship was the best judge of the maxi- 
mum limit of a load. Further opposi- 
tion was voiced in telegrams to mem- 
bers of the committee. 

For the benefit of those who may not 
be familiar with the various provisions 
of the loadline bill, the following ex- 
tracts are given: 

Text of Measure 

Sec. 3. That it shall be the duty of the owner 
and of the master of every vessel subject to 
this “Act and to the regulations established 
thereunder, to cause the load line or lines so 
established to be permanently and. conspicuous 
ly marked upon the vessel in such manner as 
the Secretary of Commerce shall direct, and to 
keep the same so marked. The Secretary of 
Commerce shall appoint the American Bureau 
of Shipping, or such other corporation or asso- 
ciation for the survey or registry of shipping 
as may be selected by him, to determine 
whether the position and manner of marking 
on such vessels the load line or lines so estab 
lished are in accordance with the provisions 
of this Act and of the regulations established 
thereunder: Provided, however, That, at the 
request of the shipowner, the Secretary of 
Commerce may appoint, for the purpose afore 
said, any other corporation or association for 
the survey or registry of shipping which the 
shipowner may select and the Secretary of Com 
meree approve; or the Secretary of Commerce 
may appoint for said purpose any officer o 
the Government, who shall perform such serv 
ices as may be direeted by the Secretary of 
Commerce. The Secretary of Commerce may, 
in his diseretion, revoke any appointment made 
pursuant to this section Such corporation, as 
sociation, or officer shall, upon approving the 
position and manner of marking such load line 
or lines, issue a certificate in a form to be pre 
scribed by the Secretary of Commerce, that the 
same is in accordance with the provisions of 
this Act and of the regulations established 
thereunder, and shall deliver a copy thereof to 
the master of the vessel. It shall be unlawful 
for any vessel subject to this act and to said 
regulations to depart from her loading port ot 
place without bearing such mark or marks, ap 
proved and certified by such corporation, asso 
ciation, or officer, and without having on board 
F of said certificate. 

Sec. 4. That it shall be unlawful for any 
vessel subject to this Act and to the regula 
tions established thereunder to be so loaded as 
to submerge, in salt water, the load line or 
lines marked pursuant to this Act and to the 
regulations established thereunder, applicable to 
her voyage; or so as to submerge under like 
conditions the point where such load line ot 
lines ought to be marked pursuant to the pro 
visions of this Act and of the regulations estab 
lished thereunder; or so as in any manner to 
violate the said regulations. 

Sec. 5. That whenever the Secretary of Com 
merce shall certify that the laws and regula 
tions in foree in any foreign country relating 
to load lines are equally effective with the 
regulations established under this Act, the Sec 
retary of Commerce may direct, on proof. that 
a vessel of that country has complied with such 
foreign laws and regulations, that such vessel 
and her master and owner shall be exempted 
from compliance with the provisions of this 
act, except as hereinafter provided: Provided, 
That this section shall not apply to the vessels 
of any foreign country which does not similarly 
recognize the load lines established under this 
Act and the regulations made thereunder. 

Sec. 6 That it shall be the duty of the 
master of every vessel subject to this Act and 
to the regulations established thereunder and 
of every foreign vessel exempted pursuant to 
section 5 of this Act, before departing from her 
loading port or place for a voyage by sea, to 
enter in the official log book of such vessel (if 
any) a statement of the position of the load 
line mark applicable to the voyage in ques 
tion with reference to the actual water line 
at the time of departing from port, as nearly 
as the same can be ascertained. 

Sec. 7. That if any collector of customs has 
reason to believe, on complaint or otherwise, 
that a vessel subject to this Act and to the 
regulations established thereunder is about to 
proceed to sea from a port in the United States 
or its possessions within his district, when 
loaded in violation of section 4 of this Act; or 
that any vessel exempted pursuant to section 5 
of this Act is about to proceed to sea from such 
port, when loaded in violation of the laws and 
regulations of her country with respect to load 
line, he may by written order served on the 
master or officer in charge of such vessel de 
tain her provisionally for the purpose of being 
surveyed. The collector shall then serve on 
the master a written statement of the grounds 
of her detention and shall appoint three dis- 
interested surveyors to examine the vessel and 
her loading and to report to him; whereupon 
the said collector may release or may, by writ 
ten order served on the master or officer in 
charge of such vessel, detain the vessel until 
she has been reloaded in whole or in part so as 
to conform to section 4 of this Act, or, in case 
of a vessel exempted pursuant to section 5 of 
this Act, so as to conform to the laws and 
regulations of her own country with respect to 
load line. If the vessel be ordered detained, 
the master may, within five days, appeal to the 
Secretary of Commerce, who may, if he de 
sires, order a further survey and may affirm, set 
aside, or modify the order of the collector. 
Clearance shall be refused to any vessel which 
shall have been ordered detained. 

Penalties are provided as follows: for 
violation of section 3, $500; section 5, 
$500; section 6, $100; section 4, $1,000, 
imprisonment not to exceed one year, 
or both; and for section 7, $500, im- 
prisonment not to exceed three months, 
or both. 
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Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 
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LA BOYTEAUX & CO., Inc. 


82 BEAVER ST. Insurance Brokers NEW YORK 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
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Good American Dollars 
Is your marine insurance payable in Ameri- 
can money or a foreign currency of less 
value? 

We suggest that you look up your marine 
insurance policies to make sure that in case 
of loss, payment will be made to you in 
good American dollars. There is sound 
advice in the words of Representative 
Edmonds of the Committee on Merchant 
Marine and Fisheries: 

“Hundreds of millions of dollars of insur- 
ance in this country are written in British 
companies and are made payable in pounds. 
“A policy in an English company which, 
hefore the war, would in the event of a loss 
pay $1,000 at the present rate would pay 
only $600. Every person having a policy of 
insurance to-day should investigate it, and 
if written in this manner, should insist on 
having an agreement to be paid in dollars 
from the company or should cancel the 
policy and place it in some good, reliable 
American company.” 

We give service and information to all interested. 
We accept risks only through licensed brokers. 


The Washington Marine Insurance 
Company of New York 


MARINE and AUTOMOBILE INSURANCE 
Home Office, 51 Beaver Street, New York 
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Shipping Policy Blow 
At British, Says Hurd 


TWISTING THE  LION’S’ TAIL 


Believes U. S. is Trying to Oust 
Lloyd’s Register in Favor of 
American Bureau 
Archibald Hurd, English shipping ex- 
pert, takes a crack at the American 
merchant marine policy in a statement 
to the New York “World” this week, in 
which he says that Chairman Benson 
of the Shipping Board is aiming a blow 
at the British marine by insisting that 
all vessels belonging to the U. S. Ship- 
ping Board, and operated by the Board 
or by private interests, must secure 
their classification from the American 
Bureau of Shipping. Mr. Hurd _ inti- 
mates that Admiral Benson is himself 
anti-British, and that the marine policy 
is influenced by political factors due 
to the approach of the presidential elec- 
tion. Referring to the campaign In 
this country to have American vessels 
built, owned, operated, and insured by 
Americans Mr. Hurd says the actions 
of the Government, shipping men, and 
ynderwriters is an attempt to “twist 

the lion’s tail.” 

Mr. Hurd’s statements regarding the 
American Bureau and Lloyd’s Register 
are in part as follows: 

“The prime movers in the American 
shipping campaign were given new 
courage during the war, and Benson 
at president of the Shipping Board is 
playing up to them by insisting that 
the shipping it now owns must be 
classified not by Lloyd's Register or 
any other organization but by the 
American Bureau, its expenses being 
met apparently out of Government 
funds, In other words, this organiza- 
tion will receive subsidies and there- 
fore will in some measure be under 
Government control subject to national 
if not party bias, for party politics in 
the United States sometimes invade 
the commercial field, 

“At any rate, the result of Admiral 
Benson’s policy. must be to~place in 
shackles this classification society, 
which at the end of last year had about 
500 steamships on its register, com- 
pared with 8,500 on Lloyd’s. The idea 
is that it will, with Government pa- 
tronage and subsidies, be able to oust 
Lloyd’s Register so far as Government 
owned shipping in the United States is 
concerned, 

“So on the eve of election we have 
many manifestations of what is re- 
garded as a national or patriotic policy. 

MAKING MINOR CHANGES 

Another week has passed and the 
long-looked-for pooling plans have not 
yet made their public appearance. 
Those closest to the inner circle say, 
however, that it will be only a short 
while before the proposed syndicate 
will be in a position to operate. The un- 
derwriters and the Congressional com- 
mnittees have approved the contracts, 
but the Shipping Board is demanding 
some minor changes which will have 
no radical effect. When the Shipping 
Board is satisfied with all provisions 
the underwriters will prepare to handle 
this added volume of hull business. 
Responsibility now rests with Washing- 
ton and the sooner official endorsement 
comes from there the better. 





PROGRESS ON JONES BILL 
Individual sections of the Jones 
Shipping Bill are being considered 
Gaily by the “Senate and few snags 
have been struck so far. The marine 
Insurance provisions in the measure, 
Section 2 , were agreed upon without 
change, Nevertheless, because the bill 
is so voluminous that it will require a 
long time for both House and Senate 
to agree upon exactly the same meas- 
i It is unlikely that the bill can be 
elivered to the President for his ap- 
Dp Oval before the adjournment of Con- 
gress in June, That will hold up mar- 


ne Insurance legislation util the next 
S€3sion, 


They regard Lloyd’s Register as a 
British institution, and it is thought to 
be a bold, independent thing just now 
among certain sections of the Amer- 
icans to twist the tail of the British 
lion. 

“I do not know what opinion the 
nianagement committee of Lloyd’s may 
have upon the action of the Shipping 
Board, but I feel convinced they will 
regard the matter with the equanimity 
which becomes those who are responsi- 
ble for an institution which has weath- 
ered many storms and never was more 
prosperous than today, Lloyd’s Regis- 
ter has long ceased to be a purely Brit- 
ish institution, and that is its strength. 

“It has no national bias, much less 
political. Its certificate of 100-A1_ re- 
ceives its daily tribute in every port 
and counting house in the world. The 
confidence with which it is regarded 
abroad is attested by the fact that it 
has representative committees in 
France, Sweden and the United States 
and an arrangement with the Veritas 
Adriatica at Trieste, 

“Its virtue lies in the fact that it 
has nothing to do with either the Brit- 
ish Government or any othe: Govern- 
ment but is a voluntary association of 
underwriters, shipbuilders, shipowners 
and merchants.” 


MARINE LOSS REPORTS 


Two American Steamers On List This 
Week; March Casualties Greater 
Than in 1949 and 1918 
Two American steamers are listed as 
total losses in the reports received 
this week. The Shipping Board steam- 
er “Lake Grafton”, 1,610 tons net, 
enroute from Swansea to Copenhagen, 
went ashore on Runnelstone’ Rocks, 
Mount’s Bay, England. The crew was 
saved but the vessel! will probably be a 
total loss. London algo reported the 
loss of the steamer “Lake Stobi”, 
which went ashore off Koshiko Light, 

Goto Islands. 
Statistics of vessels lost in 
compiled by the Liverpool 


March, 
Under 


writers’ Association, show that the 
number for March of this year was ex- 
actly the same as for March 1918. 
Thirty-four vessels, including steam 


and sail, were casualties during each 
of these two months, whereas only 
thirteen were lost in March, 1919. The 
comparative gross tonnage, however, 
shows that the 1920 losses exceeded 
those of 1918 by nearly sixty per cent. 
The figures are as follows: March, 
1920, 84,763 tons: March 1919, 24,130; 
and March 1918, 54,927. 


J. J. McGIVNEY LEAVES CITY 

Joseph J. McGivney, who recently re- 
signed as underwriter for the Mari- 
time Underwriting Agency, following 
the suit brought against him by the 
Automobile, of Hartford, has left New 
York for San Francisco where he ex 
pects to re-enter the marine underwrit- 
ing business. Mr. MecGivney was at 
one time marine secretary of the Auto- 
mobile and also had an interest in the 
Jersey City agency of the company. 


TEXAS BUREAU RESULTS 

The total expense of the Automobile 
Underwriters’ jureau, Dallas, from 
March 17, 1919 to March 1, 1920 was 
$13,393. Cars recovered by the Bureau, 
aside from routine recoveries by p%lice, 
number thirty-nine, insured for $47,009 
This indicates a gross saving to mem 
bers of $33,607. After estimating ad 
justments for repairs on cars restored 
to owners at 50 per cent of Bureau cost, 
$6,696, the estimated net saving to 
members is $26,911. The approximated 
value of member cars (197) recovered 
from all sources is $199,800. 





Charles J. Cummings, an insurance 
man of Washington, D. C., has written 
a letter to Senator Lenroot saying that 
poor mail service is directly traceable 
to the poor salaries paid in the postal 
service; and concluding with this state- 
ment: “The postal service cannot last 
much longer at the present gait; a com- 
plete smash-up is in sight.” 
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CASUALTY AND SURETY NEWS 


a = ——$ 
Report Made O 

General Accident 
EXPERIENCE 





SEVERAL YEARS’ 





Net Gain in Surplus Shown; Under- 
writing Exhibit Presents 
Loss 


The New York Department’s report 
on the General Accident contains an 
underwriting and investment exhibit 
covering the period from June 30, 1917, 
the date of the department’s last ex- 
amination, to December 31, 1919, which 





is shown as follows: 


Underwriting 
Income carned ....cceceeeeeee ; jae 
Losses incurred .......eceeeees $7 633,42 . 
Expenses incurre RT ae 4,519,833 $12,153,258 
Loss from underwriting...........+ $437,298 
Investments . 
Interest earned arigies “ $283,397 
Gain on maturity of bonds.. 2,068 
Gain from increase in book 
ONO 2 chseeoscecddesaseresee 116,446 
Gain from change in difference : 
in security value.........-- 7,005 $408,916 
Loss on maturity of bonds $18,188 
Investment EXpPpense .....cees 62,248 
$78,435 
Gain from investments.......-.--eeees $330,481 
Net loss from underwriting and in- 
vestments cbUhreseersentanetanes $106,816 
Increase im capital ......cceceeereeees 150,000 
Total loss on surplus..... Leneeeeeeees $256,816 
Increase on account of special 
depositd formerly disallowed $9,241 
Remittasees from home office 750,815 
Total gain in surplus.. $760,055 
Net gain in surplus.........se-eees $503,239 


In Strong Position 

Commenting on the examination the 
Department says: 

“The Corporation has materially in- 
creased the volume of liability and 
compensation business, necessitating 
the accumulation of additional — re- 
serves, which accounts in part for the 
above shown underwriting loss, op- 
proximating 3% per cent of the earned 
premiums. 

“In all departments of the Corpora- 
tion special efforts are made to pay 
promptly all claims that indicate clear- 
ly any liability. Technical defenses 
were availed of only when there was 
some justifiable doubt as to the merits 
of the claims and compromises were 
liberally made to avoid litigation. As 
a result outstanding suits against the 
Corporation have been materially re- 
duced since the last examination, and 
only a small number now exist. 

“This report indicates a sound finan- 
cial condition of the United States 
branch, with admitted assets of $5,529,- 
856 and a surplus over all liabilities of 
$560,893, which added to the amount 
set aside as capital, $400,000, makes a 
surplus to policyholders amounting to 
$760,893.” 





The London Guarantee & Accident 
has opened a South African branch at 
Cape Town. 





Norwegian Globe 
Enlarging Sphere 


ANOTHER COMPANY ON THE WAY 





Branch Here Doing Large Business 
Under Van Iderstine’s and Boyd’s 
Management 





Interests identified with the United 
States branch of the Norwegian Globe 
are preparing to organize another cas- 
ualty company to assist in handling the 
large business now being written. Offi- 
cers of the company are not yet ready 
to say just what position the new com- 
puny will take in connection with the 
Globe’s present activities. 

The Norwegian Globe was established 
in 1911 and entered the United States 
in 1917. At the home office in Chris- 
tiania, the company writes casualty and 
marine insurance principally but also 
transacts accident and health, plate 
glass, burglary and other miscellaneous 
casualty lines.. 

In this country it transacts a re-insur- 
ance business only and writes accident 
and health, burglary, theft, fidelity and 
surety, fly wheel, liability, steam boiler 
and compensation lines. 

The United States manager is Robert 
Van Iderstine, who is president of the 


International Fire & Marine Agency 
Corporation, which is United States 
manager for Norske Lloyds. The as- 


sistant United States manager is Arthur 
S. Boyd, an insurance man of many 
years’ experience. 

The last home office statement of the 
company covers up to December 31, 
1917, at which time it showed a paid-in 
capital of $1,004,412. Assets amounted 
to $4,258,378 and surplus over capital 
and all other liabilities, $294,027 ex- 
clusive of $1,000,000 forwarded to the 
United States branch. 

The loss and expense ratios of the 
company in this country have been low, 
but a large reserve has been necessary 
to care for a heavy increase in premium 
income. 

The Uniled States branch has heen 
doing a heavy business. In 1919 its ac- 
cident premiums amounted to over 
$900,000, burglary and theft $771,000, 
fidelity and surety $1,226,000, liability 
$138,000, compensation $1,001,000. Other 
miscellaneous lines brought the total 
premium income last year up to over 
$4,000,000. The United States branch 
now has assets.of over $5,000,000 and a 
surplus of $800,000, 

SUES RAILROAD FOR $1,500 

The Commercial Casualty, of New- 
ark, has instituted suit in Svracuse 
against the New York Central for fail- 
ure to protect properly persons cross- 
ing the railroad tracks at W. Genesee 
Street. The company is suing under 
the rights assigned to it by H. F. 
Williams, who received $1,500 as the 
result of an accident when his car was 
wrecked by a Central train while cross 
ing W. Genesee Street. 
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“OUR BONDS GUARANTEE INTEGRITY” 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 
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Rehabilitation Bill 
Signed in New York 


ADDS COST TO DEATH CASES 





Insurance Carriers to Pay Nine Hun- 
dred Dollars Under Certain Com- 
pensation Claims 





Governor Smith of New York has 
signed the bill now known as the re- 
habilitation law. This act is to accept 
the provisions of any law of the United 
States making an appropriation to the 
states for the rehabilitation of physical- 
ly handicapped persons; to amend the 
compensation law in relation to the 
maintenance of employes undergoing 
rehabilitation, etc. 

The law provides that an employe, 
who as a result of injury is or may be 
expected to be totally or partially in- 
capacitated for a remunerative occupa- 
tion and who, under the direction of 
the state board of vocational education 
is being rendered fit to engage in a re- 
munerative occupation, shall receive ad- 
ditional compensation necessary for his 
maintenance; but such additional com- 
pensation shall not exceed ten dollars a 
week. The expense shall be paid out of 
special fund created in the following 
manner: The insurance carrier shall 
pay to the state treasurer for every 
case of injury causing death, in which 
there are no persons entitled to com- 
pensation, the sum of nine hundred 
dollars. ‘The state treasurer shall be 
the custodian of this special fund and 
the industrial commission shall direct 
the distribution thereof. 

By a “physically handicapped person’ 
is meant one who, by reason of a physi- 
cal defect or infirmity, whether congeni- 
tal or acquired by accident, injury or 
disease, is or may be expected to be 
totally or partially incapacitated for re- 
munerative occupation. 

“Rehabilitation” shall mean the ren- 
dering of a person physically handi- 
capped fit to engage in a remunerative 
occupation. 

This law shall not apply to any per- 


’ 


son in any state institution or confined 
in any correctional or penal institution; 
or aged or helpless persons requiring 
permanent custodial care, or blind per- 
sons under the care of the state com- 
mission for the blind; or epileptic or 
feeble-minded persons or to any person 
who, in the judgment of the commission- 
er of education, may not be susceptible 
of rehabilitation; or persons of the age 
of fourteen years and under. 


Commission’s Powers 


The commission in charge of this re- 
habilitation work shall have power to 
prepare a plan for co-operation between 
the industrial commission and the de- 
partment of education which shall be 
submitted to the industrial commission 
and to the board of regents of the uni- 
versity; to arrange any differences that 
may arise between departments charged 
with any duties under this act; to ar- 
range for such therapeutic treatment 
as may be necessary for the rehabilita- 
tion of any physically handicapped per- 
sons who have registered with the de- 
partment of education, except persons 
who are entitled to such treatment 
urder the workmen’s compensation 
law, to provide maintenance cost dur- 
ing actual training for physically handi- 
capped persons registered for rehabili- 
tation, except persons entitled to main- 
tenance under the workmen’s compen- 
sation law; provided, that when the 
payment of maintenance costs is au- 
thorized by the commission, it shall not 
exceed ten dollars a week, and the per- 
iod during which it is paid shall not 
exceed twenty weeks, unless an exten- 
sion of time is granted by unanimous 
vote of the commission. 

SURETY SPECIAL AGENT 

Ream, Wrightson & Co. has been ap- 
pointed special agent for Greater New 
York in the surety department of the 
United States Fidelity & Guaranty. 











Compensation Engineer 
Efficient Rater and Inspector 
offers services. 

Address Compensation 


this office “ - 
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Metropolitan Office—92 William St. 


— ANNUAL STATEMENT DECEMBER 21, 1919 
SECTS . .cecvcvccccecccvccosececoeses 


Liabilities 
er ee 





Surplus over all liabilities..... mac 


Losses paid to December 31, 1919 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, Accident, Health, Workmen’s Compensation, 
_ and Burglary, Robbery, Automobile Liability, 
Miscellaneous Plate Glass, and All Other 
Bonds Boiler, Engine, and Fly-Wheel Liability Lines 


nsurance 


IIIS SSE 


Orrrrrrrrrrrere rrr rire $19,874,289.31 
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- 16,807,696.37 
1,000,000.00 
2,066,592.94 

71,393,272.71 
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Hedley C. Wright’s Change 
Hedley C. Wright, formerly secretary 
of the General Accident of Canada, has 
rejoined the London Guarantee & Acci- 
dent as assistant to the manager, 


George Weir, for Canada, 
.* + * 


Quick Work 

After the insurance newspaper men 
had been fooled over and over again 
during the last few years on rumors 
of the Great Eastern Casualty re-insur- 
ing Or merging, the big event was 
pulled off without a leak. The Darling, 
Searle, Howard, Weissenborn field got 
away unseen and were in the stretch 
before anybody really noticed. Just 
while everybody had his eyes turned 
from New Orleans and was watching 
Jamaica. And on the prettiest Satur- 
day afternoon this spring, when every 
reporter was on the links or hunting a 
new thatch at the old price. It didn’t 
interfere with A. M. Best’s moving 


either, 
a * 


Doesn’t Tell Anything 

It’s distressing to hunt in a “Who’s 
Who” hoodoo book for the name of one 
of the most distinguished casualty men 
of this time, and find that all the space 
given him is two lines, and all said 
about him is that he was president of 
his company. What the insurance busi- 
ness needs is a ““‘Who’s Who” that tells 
what’s what. 

eee 
Cut Rates Attacked 

When the Virginia legislature was 
considering the bill to establish a state 
fund for compensation insurance there, 
Edwin Michael, president of the Vir- 
ginia Bridge & Iron Company, appeared 
before the joint committee on general 
laws to protest against the proposal to 
organize a fund which would use rates 
similar to those adopted in West Vir- 
ginia. The Workmen’s Compensation 
Publicity Bureau, 80 Maiden Lane, New 
York, is publishing a pamphlet embrac- 
ing the arguments used by Me. Michael 
in which he called attention to the dis- 
crepancies in the proposed Virginia 
rates and those in use in other states. 
These variations are very marked. The 
pamphlet is valuable to every agent 
who has anything to do with state 
funds operating on an inadequate rate 
basis. Mr. Michael said among other 
things that if the West Virginia rates 
were adopted, the proposed state in- 
surance fund for Virginia would have 
been conceived in bankruptcy, born in 
bankruptcy, and would equally perish 











This pamphlet is the 
most comprehensive of its kind ever 
produced by an employer of labor. 

* - * 


in bankruptcy. 


Taking Full Credit 

Smith-Lawson-Coambs, Chicago, like 

to make faces at the Automobile Con- 
ference. In a new circular they say: 

“Space does not permit a review of 

the many innovations which we have 
introduced into Automobile Insurance 
Underwriting, most of which have been 
adopted by the conference companies, 
after they waited for us to popularize 
the changes. We will make a brief 
mention of just a few: 

(1) No premium charge for property 
damage loss of use. (The con- 
ference companies adopted our 
plan on April 15, 1920.) 

(2) Credit for bumpers, under colli- 


sion coverage policies. (The 
conference companies adopted 


our plan last week, after we had 
written policies on that basis for 
over tWo years.) 

Roadbed collision coverage. (The 
casualty conference adopted our 
plan two years ago, but many of 
the fire conference companies 
still exclude roadbed collision 
accidents.) 

(4) Family rider, or omnibus cover- 
age. (The conference companies 
adopted our plan two years ago.) 

“It’s really laughable how the con- 
ference companies first ridicule, and 
later on adopt our various contribu- 
tions to automobile insurance under- 
writing. 

“Permit us to indulge in a bit of 
prophesy: Within a year, the confer- 
ence companies will adopt our 20th cen- 
tury collision coverage. Wait and see.” 

s . 
For Motorists 

“Pride and Prejudice” is the title of 
a new circular on automobile insurance 
issued by the Commercial Casualty. It 
is gotten up so artistically that almost 
anybody into whose hands it may fall 
will give it attention. Quoting from it: 
“Many use the streets and roadways: 
pedestrians at crossings; children at 
play. You may keep on the lookout 
when driving, and have strict regard 
for speed limits. But if injury or harm 
is done to others, even through what 
may seem their fault, they will seek to 
justify their use of the street or road 
in their own way when they sue you 
for damages. The pride you may take 
in your carefulness will not make you 
proof against the prejudice in other 
people’s point of view.” 
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J. L. MAUTNER 


J.L. MAUTNER AGENCY 


A. J. HESS 








Complete Automobile Coverage 
All Casualty Lines 
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45 John St. 
NEW YORK 
Phone John 1570-3972 


127 Wheaton PI. 


RUTHERFORD, N. J. 
Phone Rutherford 1345 








G. A. Goetschius, President 
1 Liberty Street New York 


Writing business 





“Service, Security and Satisfaction” 


AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
Assets over Eighteen Million Dollars 


a, 
The MO Ol /\GENCY 


General Agents 


Metropolitan. District, 
" New Jersey 





Leslie W. Winslow, Vice-Pres. 
Phone—John 3291 


Suburban and State of 











C. A. CRAIG, President 





W. R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 
Industrial, Life, Health and Accident Insurance 


in ONE Policy 


C. R. CLEMENTS, Sec. & Treas. 








Surety Not Affected 
By Assigned Claim 


ORIGINAL PROMISE 


BOND WAS 


Held Not Collateral to Claim Against 
Sub-Contractor, Says Supreme 
Court 

The Supreme Court of New York 
County decided a surety case in 
which it is held that an agreement to 
assign a claim against a sub-contractor 
does not carry with it the contractor’s 
claim against the surety company un- 
der a bond given the contractor by the 
sub-contractor. 

The case has an important bearing 
cn suretyship. It was an action by El- 
mer E. Dey et al., against William P. 
Seaver for specific performance by the 
defendant and an agreement to assign 
tc plaintiffs his action for damages 
against Latty & Valze, sub-contractors, 
who agreed to supply certain granite 
in connection with a contract made by 
defendant with the City of New York 
for the erection of the Manhattan Plaza 
ot the Manhattan Bridge, At the time 
of making the contract with Seaver, 
Latty & Valze gave Seaver a surety 
bond for faithful performance, the bond 
being made by the Southern Surety 
Company. 

The case was decided in favor of the 
plaintiffs, but in submitting the find- 


ings, the Court said that the agreement 
to assign the claim against Latty & 
Valze, did not carry with it Seaver's 
claim against the surety company. It 
was the contention of T. R. Beardsley, 
attorney for Seaver, that the surety 
contract Was an original promise and 
was not collateral to the claim against 
Latty & Valze, 

No mention of the surety bond was 
made in the contract between Seaver 
and Latty & Valze. Mr. Beardsley 
claimed in support of his contention 
that the contract between Seaver and 
the surety was one of suretyship and 
not a guaranty, his distinction being 
that the contract of suretyship is an 
original promise, whereas, had the con 
tract been one of guaranty, the under- 
taking of the surety would have been 
collateral and secondary to the main 
debt and would have passed by the 
assignment of the main debt even 
though no mention of the bond were 
made in the assignment 

The Court sustained Mr. Beardsley 
in his contention. Kellogg and Rose 
are attorneys for the plaintiffs. It is 
expected that they will appeal from 
the decision and it will be interesting 
to follow the case as the question is 
considered an important one. 


SCATTERGOOD WITH BEST 
Claude EB. Scattergood, formerly with 
the Fidelity & Casualty and with the 
insurance end of the Morris Plan, has 
been made vice-president of the Alfred 
M. Best Co., Inc. 
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Great Eastern 
Merger Reality 


GOES WITH UNION INDEMNITY 


Large Capital and Surplus at Disposal 
of Company for Active 
Operations 

By merging the Great Eastern Cas- 
ualty, New York, with the Union In- 
demnity, New Orleans, an organization 
with unlimited capital behind it enters 
the casualty and surety field. At the 
outset the resources at the disposal of 
the underwriting department will be 
$2,000,000 divided equally between cap- 
jtal and surplus. The new company 
will be known as the Union Indemnity. 
For the time being the organization of 
the Great Eastern will go on undis 
turbed, with the probable exception of 
the presidency, now held by Louis J. 
Reckford. Mr. Reckford has never been 
active in the management. 

For several years the Great Eastern 
has been talked of as a possible subject 
for re-insurance or merger. 

The preliminary contract for the 
merger was executed May 15. It is 
subject to the approval of the New York 
Department. 

In Business Long Time 

The Great Eastern has been in suc- 
cessful operation for twenty-eight years 
and has an agency plant established in 
thirty states. The late Louis Fibel, 
who was known to casualty men the 
country over, was at its head for many 
years. 

The Union Indemnity entered the 
field last year with $1,000,000 capital 
and $1,000,000 surplus. There was no 
organization expense. This company 
has applied for admission to New York. 
Some time ago it took over the busi 
ness of the New Amsterdam Casualty 
in five southern states in which the 
Great Eastern did not operate and this 
business is under the management of 
W. Irving Moss as vice-president of the 
New Amsterdam Casualty. He is also 
president of the Union Indemnity. The 
Moss general agency is one of the lead- 
ers in New Orleans. 

In 1919 the Great Eastern had a net 
premium income of about $1,500,000. 
The Union Indemnity’s net premium 
amounts to over $350,000. 

The new company will write all cas- 
ualty lines and surety business. Plans 
are under way to provide the company’s 
agents with facilities to handle fire and 
marine lines also. 

The Great Eastern Casualty has as- 
sets of about $1,600,000 and has built up 
a substantial business and agency force 
during its long career. It has a com- 
plete and efficient home office and field 
organization, which will continue to 
function without interruption, the busi- 
ness being reported to and underwrit- 
ten at the New York office of the Great 
Eastern without change in the home 
office personnel. 

Lines Written 

The Great Eastern’s principal lines 
have been accident and health, automo- 
bile liability, burglary and plate glass. 
It did not write compensation or fidelity 
and surety. It has been writing in the 
neighborhood of $1,500,000 a year in 
get premiums. In 1916 the company 
added $100,000 to capital and reported 
a surplus of $296,879; in 1917 $234,137; 
1918 $221,753; 1919 $154,568. At the 
close of 1919 its resources were placed 
at $1,647,438. Early in 1920 the cap- 
ital and surplus was again added to. 

The active officers of the Great East- 
ern are: F. V. Searle, second vice- 
president; D. L. Phillips, treasurer; 
Thomas H. Darling, secretary; Henry 
I’. Weissenborn, assistant secretary. 
The home office staff has a unique 
record for long service. Mr. Darling 
completed 25 years of continuous serv- 





ice over a year ago. Mr. Weissenborn 
has been with the company almost as 
long; C. Clark Howard, agency direc- 
tor, has been with the company 19 
years. 

The company has been taking as 
much business as its capital would per- 
mit but now it is expected that it will 
enter the field much more actively and 
be in position to furnish its agency 
force with every facility for handling 
all casualty lines in adequate volume. 


TIME FOR FILING CLAIM 


New York Court of Appeals Fixes Ter- 
mination of Surety Company’s 
Liability 


The New York Court of Appeals has 
decided that claims under a_ fidelity 
bond requiring presentation within six 
months of the termination of surety’s 
liability, for any reason, must be pre- 
sented within six months after the in- 
surance period. This case is that of the 
Kirst National Bank of East Islip, New 
York, respondent, and the National 
Surety Company, appellant. 

It is held that a clause in a contract 
of insurance, commonly known as a 
fidelity bond, requiring that any claim 
must be presented to the surety within 
six months after the date of the termi- 
nation of its liability, for any reason, 
constitutes a short statute of limita- 
tions. 

The word “liability” in such a clause 
means a condition of being exposed to 
the upspringing of an obligation to dis- 
charge or make good an undertaking of 
another or a loss or deficit. 

At the end of the insurance period the 
exposure to liability terminates and 
there is no obligation to pay losses on 
the claim before the expiration of the 
following six months. 





New Jersey Rates Made 

The Compensation Rating & Inspec- 
tion Bureau of New Jersey has made 
a rate of $2.96 to the North Jersey Dis- 
trict Water Supply Commission, New- 
erk, for the construction of the Wana- 
que Dam. Classifications and = rates 
have also been made for the American 
Textile Dyestuff Corporation, selle- 
ville, Norman Chemical Company, I[rv- 
ington, Monmouth County Farmers’ Ex- 
change, Marlboro, Hightstown, and 
Freehold, 


SERVICE BUREAU 
HELPS THE AGENTS 


(Continued from page 1) 
Jones. “There are but two phases of 
our work that need be dwelled upon, to- 
wit: 

“First—The attending of each and 
every government opening of bids from 
day to day and the prompt mailing to 
each and every bidder complete ab- 
stracts of all bids in which they appear 
to be interested. Copies of these ab- 
stracts are simultaneously sent to those 
offices of our companies in whose terri- 
tories bidders are located. This service 
is not confined to any class or set of 
bidders, but is automatically rendered 
to all government bidders without any 
effort or request on the part of the 
bidder.or the local Aetna office. 

“By consulting these abstracts when 
received at your office from day to day 
to ascertain what concerns in your ter- 
ritory are receiving this service, you 
will be in possession of pertinent infor- 
mation to be used as an approach to the 
prospect for the purpose of soliciting 
not only bond business but all lines of 
insurance. 

Other Business Obtained 

“Let us cite to you a few of the nu- 
merous instances coming to our atten- 
tion of the procuring of miscellaneous 
insurance lines from having followed up 
this particular character of informa- 


tion in a systematic and thorough man- 
ner. 

“(a) A general agent was notified by 
’phone of the award of a government 
contract to a local contractor with the 
suggestion that an effort be made to ob- 
tain an order for the bond which the 
contractor would be required to fur- 
nish. Upon soliciting the bond the ag- 
ent was informed by the contractor that 
his bond business was controlled by a 
local man of prominence who was a di- 
rector of a competing surety company. 
The contractor, however, was very 
much impressed with the activity of our 
general agent, especially in view of the 
fact that said agent was able to advise 
the contractor of the award in question 
prior to the receipt of the information 
from any other source, and it resulted 
in the contractor giving the Aetna ag- 
ent an order for employer’s and public 
liability coverage on the contract in- 
volving a premium in excess of $21,090. 

“(b) The bond of a manufacturer who 
was the low bidder under a government 
opening was solicited, and while the 
manufacturer was not required to give 
bend, the solicitor followed up the ad- 
vantage of his interview and obtained 
an order for a group disability policy. 

“(c) In another instance, the solicita- 
tion of a bond prospect resulted in the 
securing of an order for marine insur- 
ance, 

“(d) Many cases have been brought 
to our attention of the solicitation of 
a bond prospect whose name has been 
shown upon our abstracts of govern- 
ment bids having resulted in procuring 
automobile, accident and health, combi- 
nation residence and miscellaneous in- 
surance lines. 

“(e) An arrangement between a lo- 
cal office and the representative of an 
elevator manufacturer whereby the lo- 
cal office is notified in advance of the 
installment of elevators in that terri- 
tory, thus permitting the solicitation of 
elevator insurance, 

Appreciation Shown 

“It will interest you to know that we 
are constantly receiving from contrac- 
tors, manufacturers and dealers 
throughout the country letters of ap- 
preciation and thanks for the receipt 
of these detailed abstracts of bids in 
which they appear to be interested. 
This service is of real value to bidders, 
so much so in fact that in many letters 
we receive we are requested for. in- 
formation as to what are the charges 
for the service. Letters of this nature 
are available and may be viewed by 
you. 

Calls for Bids 

“Second—There is being maintained 
by the government service bureau a 
card indexed mailing list of names fur- 
nished to it by our field offices for the 
purpose of notifying in advance those 
whose names appear thereupon of ‘calls 
for bids’ by the government in which 
they may be interested. The value of 
this service will be more fully apprec- 
iated if we remember that upon the 
name of a client or prospect being fur- 
nished to the government service bu- 
reau the latter will keep said client or 
prospect fully advised from time to time 


of prospective purchases of interest by 


the government. The only effort on 
your part involved in the matter is the 
furnishing of the name and address to- 
gether with information relating to the 
character of business engaged in by 
those to whom you may desire this in- 
formation sent. This service is avail- 
able to every Aetna field office and to 
every client and prospect of the offices. 
If you will let us have the names of 
any of your clients and prospects, we 
will see to it that they are kept fully 
advised from day to day of calls for 
bids by the government in which they 
may be interested. 

“As an illustration, let us take the 
case of an agent or broker who is 
handling the automobile, compensation 
or liability line of a contractor or manu- 
facturer or who may be seeking to con- 
trol any or all of the insurance lines of 
a given concern.- The client or pros- 
pect in such case may or may not have 
any bond business, and if so, the bond 
business may, for any one of a num- 
ber of reasons, be controlled by some 
other company and because of the fact 
that the bond department of your office 
has not furnished us with the name of 
the concern to be placed upon our 
mailing list, the client or prospect, as 
the case may be, has not been receiving 
this service, which may mean additional 
business to it, yet we in Washington are 
prepared, equipped and willing to do so. 
We believe the advantages accruing to 
the agent or broker by having the gov- 
ernment service bureau keep your cli- 
ents and prospects informed of calls for 
bids are quite obvious. In these days 
of the constant and flagrant misuse of 
the word ‘service,’ here is an oppor- 
tunity for you to demonstrate to your 
clients and prospects a feature of Aetna 
service which means a constant desire 
on the part of the company, not only to 
handle the business of agents and brok- 
ers in an entirely satisfactory manner 
but to help them obtain business by 
giving them valuable and timely leads, 
which in turn demonstrates to the cli- 
ent that his interests are also being well 
taken care of.” 
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CASUALTY AND SURETY POINTERS 








———— 





In a recent issue of ‘“Pro- 

There Is tection,” the Travelers 

Business tells how Counterman 
Everywhere Lawrence, in the office of 

Manager W. B. Clarkson, 
Newark, N. J., dined at a restaurant, 
having full knowledge that the Company 
had insurance in force covering the place 
for compensation, general liability, mer- 
cantile safe, messenger and office. rob- 
bery, and plate glass. He, however, 
did not overlook the opportunity to im- 
press upon the proprietor during the 
lunch period the necessity for carrying 
burglary insurance for his residence. 
When the counterman returned to the 
office he had lost his appetite, but 
brought back with him a_ residence 
burglary policy written for a period of 
three years, involving a premium of 
$89.60. 

While Mr. Lawrence was having his 
lunch the proprietor’s wife put in an 
appearance bedecked in a $1,500 fur 
coat. Mr. Lawrence immediately called 
the attention of the proprietor to the 
fact that the insurance he had bought 
the day before was inadequate. The 
policy is being endorsed to cover spe- 
cifically for the coat above mentioned, 
and two additional fur coats the as- 
sured’s wife has at home, making an 
additional premium of about $50. 

. 


How representatives of 


Agents surety companies over-step 
Exceed their powers is told as fol- 
Authority lows by the Fidelity & De- 


posit: 

“It frequently happens that represen- 
tatives of the Company sign bonds not 
enumerated in their power of attorney. 
The Company, of course, fully under- 
stands that they do not intentionally 
disregard their power of attorney, but 
believes the risk is a good one and, 
therefore, does not hesitate to sign the 
bond. 

“Sometime ago a case of this kind 
arose and when it was brought to the 
agent’s attention, the attorney in the 
case had the bond withdrawn from the 
court records and substituted another 
one in lieu thereof. His client lost 
his case, and very recently the Com- 
pany was asked by the attorney to re- 
turn the bond in order that a complete 
record of it could be made in taking 
an appeal. No obligation rests on the 
Company to return the bond, but with- 
out it the clerk of the court will not 
be in position to make an exact tran- 
script of the records. 

“In many instances, the bond must 
be filed on or before a certain date, 
otherwise it will have no effect, espe- 
cially so with appeal bonds. When the 
time expires within which an appeal 
will lie, the subsequent filing of a bond 
will not cover the defect. 

“If an agent of this Company should 
sign such a bond and the attorneys for 
the reverse party should take advan- 
tage of the agent’s mistake in signing 
a bond in excess of his authority, then 
instead of helping his patron, he might 
cause his patron to lose the suit. We 
endeavor to bring this point out so as 
hot only to save embarrassment to the 
representatives of the Company, but 
also to the Company.” 

* * ¢ 
The Travelers Insurance 
Company tells this story of 
how some Michigan thieves 
took a safe thirty seven miles 
, to relieve it of its contents: 

‘Some robbers would make splendid 
fafe-movers. No doubt it pays better 
to rob a safe than to move it. At any 
rate thirty-seven miles is nothing in 
the young life of certain Michigan ban- 
dits, who took a bulky safe containing 
$10,000 from an express office at Milan. 

“The express people wondered next 
morning where their safe had gone, and 
got an answer in Detroit, where the 
Police found it lying in an alley with 
d combination broken and everything 

e, 


Not Any- 
thing is 
Secure 


“Perhaps it was the same specialists 
(on the return trip) who broke into a 
bakery in Detroit and loaded an 800- 
pound safe onto an automobile truck. 
At last accounts the police had not dis- 
covered where this one went. It con- 
tained $5,800. 

“For frustrating people of this sort, 
buy a burglar-proof safe of heavy steel, 
too heavy to be handled without a der- 
rick. You will then be all right until the 
robbers acquire a derrick. 

“The race will be against you, how- 
ever, until you buy a Mercantile Safe 
Insurance Policy.” 

* * - 
The Bankers Accident re- 
Cheaper minds its field men that a 
and five thousand dollar accident 

Better policy sells for $25 today just 

as it did twenty-five years ago 
before accumulations, hospital and sur- 
gical indemnities were included and 
when weekly indemnity was paid only 
during total disability. 

Vice-President Budlong says. he can 
remember when there were provisions 
enough in an accident policy to support 
a small family for a year, while to-day 
a policy with practically no restrictions 
is sold by all good companies. 

Speaking of partial disability, his 
company recently paid $250 for five 
months’ partial loss of time to a _ busi- 
ness man who injured his right hand 
cranking a flivver. Twenty years ago 
nothing would have been due this man; 
ten years ago two-fifths would have 
been the percentage instead of one- 
half, and yet some very good agents 
can’t see the difference in value which 
on this one claim was $50. 

Fifty dollars is the expected net 
profit on a twenty-five dollar policy for 
one hundred years, or the hoped for 
profit for one year on a hundred such 
policies; but, says Mr. Budlong, “I know 
a man who still says he can’t compete 
with a certain assessment association 
which limits partial disability to five 
weeks at two-fifths. I suspect that down 
deep in his heart he really thinks that 
the difference between the $12 policy 
and ours at $25 is all profit to the Com- 
pany, and I must admit that the type 
of agent above referred to is enough to 
drive an agency manager into a_ boot- 
leg store, of which there are several 
in our fair city visible to the naked eye 
of anyone but the police department.” 

Ashley With Liberty Mutual 

Robert P. Ashley, formerly head of 
the underwriting and advertising de 
partments of the American Mutual Lia- 
bility Insurance Company, has been 
placed in charge of the advertising and 
publicity work of ‘the Liberty Mutual 
Insurance Company. 

Mr. Ashley had been with the Amer- 
ican Mutual two years. In March, 1918, 
he left the Fidelity & Deposit Company 
of Maryland to organize the under- 
writing department of the American 
Mutual. Mr. Ashley is a Baltimore man 
and was prominently identified in in- 
surance and club affairs of that city 
for many years. His experience with 
the Fidelity & Deposit Company was 
very broad, covering variously all 
branches of the field and Home Office 
work of that Company. 
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Georgia Casualty Company 


en SURE Or SERVICE — 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 























The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice-Pres. 8. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec, 


RELIABLE AND ENERGETIC AGENTS WANTED 

















THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE 
F. J. WALTERS 
CHI CA GO Resident Manager 


55 JOHN STREET 
F. W. LAWSON 


New York 
General Manager 


3 EI 
Liability, Accident mer A. Lord &Co. 


145 Mi : 
Burglary,Boiler and Ik St., Boston 


a Resident M 
Credit Insurance ve yg 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 





Established 1869 











172% commission on all business placed with Motor Car Mutual 
Casualty Company and 20% on all business placed with 
the Motor Car Mutual Fire Insurance Company 


MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK CITY 
Telephone, John 5880 No direct business written 


We are open for agencies in New Yurk and Pennsylvania 

















The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 


American 
Surety 
Company 
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BOSTON 
Paid-In Capital $1,500,000 





DEVELOPING 
sw Fidelity and Surety Bonds, Liability Workmen’s 
“y Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


T. J. FALVEY, President 


of New York 


100 BROADWAY 
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Burglary Insurance 
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Largest Life Insurance Business in the World 


HALEY FISKE, President 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


Total Amount of Outstanding Insurance.................... _.. $5,343,652,434 
Larger than that of any other Company in the World. 


Ordinary (annual premium) Life Insurance paid for in 1919.... $910,091,087 


More than has ever been placed in one year by any Company in the World. 


Industrial (weekly premium) Insurance paid for in 1919........ $508,590,405 
More than has ever been placed in one year by any Company in the World. 

Total Insurance placed and paid for in 1919................... $1,418,681,492 
The largest amount ever placed in one year by any Company in the World. 

h 

Gain in Insurance in Force in 1919... .... «2.2.2... eee eee $914,140,438 
More than ever has been gained in one year by any Company tn the World. 

Number of Policies in Force December 31, 1919............... 21,770,671 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies....................... 1,986,410 
Larger than any Company in the World has ever gained in one year. 

a has binies bk ew ede spa ende wheten $864,821,824.55 

Increase in Assets during 1919....................00c ee eeee $89,367,126.27 
Larger than that of any other Company in the World. 

EEE OE ee eT ae a eee eT en re eee eT $835,736,487.38 

I 0 oo en eek ENN Nd sWd dad KOLAR RETRO $29,085,337.17 

er 289,125 
‘Averaging one policy paid for every 30 seconds of each business day of 8 hours. 

Amount paid to Policy-holders in 1919....................... $73,581,759.91 


Payment of claims averaged $505.93 a minute of each business day of 8 hours. 


Metropolitan Nurses made 1,300,883 visits free of charge to 256,000 sick Indus- 
trial Policy-holders. 
Metropolitan men distributed over Twelve Millions of pieces of literature on 
health— 
Bringing the total distribution to over 200,000,000. 


ee 


fo 
Reduction in general mortality at ages 1 to 74 in 8 years 17.9 4, r cent. 


Typhoid reduction, 69 per cent.; Tuberculosis, over 32 P~“-~ + Heart 
disease, over 23 per cent.; Bright’s disease, over 25 per cei ) ctious 
diseases of children, over 46 per cent. ‘| } 


In general reduction and in each case of disease, this is far greater than that shown by statistics of the 
Registration Area of the United States i o 


Death Rate for 1919 lowest in History of Company. 


FREDERICK H. ECKER, Vice-President” » 
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